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LOOK FOR NATIONAL 
CLASSIFICATION 


General Belief that Loss Figures Will 
be Demanded by States 

Soon. 
MAY HELP. 


CENSUS BUREAU 





More Fire Companies Join Ranks of 
Those Classifying Their 
Experience. 


| 

! 

That the time is approaching ahen| 
the veil of mystery over loss classifica- | 
tion will be raised to the extent of the 
preparation of a national requirement | 
is the opinion of many underwriters; | 
and, certainly, there never was 50 | 
much interest in the subject as there is | 
just now. As to what form this na-'| 
tional classification scheme will take it | 


is too early to say, but there is not an} 


| 


underwriter on William street who has | 


not some definite opinion upon the | 
subject. | 

The reason that classification has 
loomed to the front as an unusually 
live topic is because of the spirit of 
rate supervision which now dominates 
some of the insurance commissioners. 
Despite the strong arguments made by 
underwriters of the fallacy of basing or 
revising rates on classification, the 
commissioners, particularly men like | 
Ekern, of Wisconsin, are going to insist 
that some sort of an experience table 
be filed with them. Ekern believes that 
ciassification figures should be made 
public, and he has some followers, such 
as Epsteen, of Colorado, for instance. 

John Stoddard, general agent of the 
New York Underwriters Agency, Vice- | 
President Harry Smith, of the National | 
Fire, and other company officials, have | 
told the commissioners that a classifica. | 
tion schedule in the hands of any but | 
an expert is likely to prove a boom- | 
erang, and that it will be disastrous to | 
the companies if such figures are made 
public. 

About a year ago the question of| 
combined classification came up in| 
New York when the State insurance | 
department representatives had confer-| 
ences ‘on the subject with a special | 
committee of underwriters, the chair- | 
man of which is E. G. Richards, United | 
tates manager of the North British & | 
Mercantile, and the matter is still re 
ceiving earnest attention. 

Among the plans that are being dis- 
cussed for a national classification is 
to number each daily report with its 
class and send these to the National 
Board of Fire Underwriters, or some 
other central bureau, for the recording 
of the statistics. Mr. Ekern thinks 


(Continued on page 14.) 
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New York and Boston, Thursday, November 20, 1913. 


THE HOME 


INSURANCE COMPANY 





$3.00 a Year; lic. per Copy 


WILL INVESTIGATE 
| NEW JERSEY CONCERN 


Issues Remarkable Policies Like Noth- 
ing Ever Seen Before in 
Life Insurance. 


N WV/ YO . K POLICYHOLDER SUES FOR CLAIM. 
E ees 


Fire, Lightning, Windstorm, Automobile, 


Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


sas Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and | prougnt py 


never fights in court if preventable. 


ELBRIDGE G. SNOW, President 








and Mercantile 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


Entered United States 


Insurance Co. 








UR direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings are 
available for men who have had experience in handling 


Are 


interested ? 


Pittsburgh Life & Trust Co. 


HOME OFFICE, PITTSBURGH, PA. 
W. C. BALDWIN 


PRESIDENT 


men and developing territory. you 





HOWARD S. SUTPHEN 


DIRECTOR OF AGENCIES 











Many Queer Restrictions and Conditions 
Imposed—Lawyers Club Starts 
Investigation. 

A suit brought in Newark for the 
non-payment of a death claim on a life 
policy, has disclosed the operations in 
New Jersey of one of the queerest con- 
cerns that ever masqueraded as a life 
insurance organization. The action was 
Mrs. Mary Anderson, of 
Newark, to compel the payment of a 
$300 policy on the life of her husband, 
Charles Anderson, who died last April. 
The policy was issued by the Union Na- 
Jenefit No one in 
the life insurance of course, 
ever heard of the Its offices 
consist of one room on the fourth floor 
of the Union Building. 

The most remarkable thing about the 
‘Union National Benefit Association is 
the policy form it issues. This is un- 
like any life insurance contract ever 
seen before It is said to ignore the 
fundamental legal requirements of a 
contract or agreement, not to mention 
the restrictions surrounding the text, 
conditions and issuance of life insur- 
ance policies. 

Queer Conditions in Policy. 

So remarkable is the in the case 
now bDetlore the court, that he ethics 
committee of the New- 
jark, has started an investigation. The 
| president of the concern, Clarence W 
Blatt, admitted to the bar about 
two years ago and this fact has caused 
the Lawyers’ Club to take the 
It is said that Blatt first the 
notice of the Lawyers’ Club ten days 
ago when he pleaded unsophistication 
in Vice-Chancellor Emer! as an 
}excuse for having been instrumental in 
|drawing and executing a deed convey: 
ing a piece of property without any cor 
| Sideration being named 
Some of the conditions in ths 
|; contract in the Anderson case are inter- 
}esting. In this policy the death benefit 
is given as $300. but in small type the 
following clause appears 


tional Association. 
business, 


concern 


policy 


Lawyers’ Club of 


was 


case up 


came to 


$ cour 


policy 


Splits Up Payments. 

“The death benefit provided 
will be paid three days after the filing 
of proofs of death by the beneficiary in 
the following manner and proportion: 
| One-fourth of the amount will be paid 
if injuries or sickness, causing death, 
j}takes place during the first twelve 
| monthly period, after the first sixty days 
hereof; and each subsequent twelve- 
|monthly period will increase the death 
| benefit by one-fourth of face amount 
|until the amount payable at death dur- 
| ing the fourth period will be the full 
| amount stipulated.” 


By the terms of the policy the in- 
} sured becomes “a member of this asso- 


above 





2 


THE decvaitinaecatl UNDERWRITER 


“November 20, 1913. 





=s 





ciation for the pericd of one month, 
from 12 o'clock noon of the date hereof 
until 12 o’clock noon on the last day 
of the same calendar month.” 

A by-law on the back of the policy 
provides further that the applicant 
agrees to pay all dues on or before the 
day set forth on the face of this cer- 
tificate at the office of this associa- 
tion, and the collection of the same 
made elsewhere by any collector of the 
association shall be deemed and taken 


to be a mere courtesy and convenience. 


to the member, not, thereby, placing any 
liability as to the collections on the 
part of the association unless subse- 
quently indorsed by a duly authorized 
inspector in a receipt book provided for 
that purpose.” 

More Restrictions. 

Another clause provides that “all re- 
newals must be made on or before the 
first day of the month, and the failure 
of any agent or collector to call for re- 
newal amount will not be accepted as 
excuse or justification for the member’s 
failure to renew.” The prize clause, 
from a legal point of view is the four- 
teenth and last, printed on the back of 
policies. It reads, in part: 

“Legal proceedings for the recovery 
of benefits shall not be brought against 
the association within three months 
from date of filing of claims at the office 
of the associations, nor brought at all 
unless within six months. It being 
mutually agreed that if any suit or ac- 
tion is commenced after six months, the 
lapse of time shall be taken to be con- 
clusive evidence against the validity of 
the claim thereby so attempted to be 
enforced and shall be a complete bar 
to recovery, the statute of limitations 
notwithstanding.” 

While the Union National Benefit 
Association was incorporated under the 
act of 1898, providing for the incorpor- 
ation of organizations “not for pecuniary 
benefit,” its exploiters are said to share 
in the profits. 

Policyholders are designated in the 
policies issued as members of the asso- 
ciation, but it is alleged there has 
never been a meeting of members or 
any election of officers by them, ‘he 
affairs of the organization being con- 
ducted principally by Blatt 

In a communication addressed to the 
ethics committee of the Lawyers’ Club, 
attention was called by Mr. Jones to 
the fact that the canvassers and col- 
lectors employed by Blatt worked for 
the most part among Poles and others 
of foreign birth who would not be ex- 
pected to understand the intricacies of 
the policies 

Certificates issued by the company to 
insured members have also been sub- 
mitted to Kinsley Twining, of Linda 
bury, Deput & Faulks, to serve as a 
basis of charges to be brought by Mr 
Twining to the attention of the Lawyers’ 
Club. 

While on the face of the policies the 
“home office,” is given as being in 
Chicago, on the back of some is shown 
a cut of the Union Building as the as- 
sociation’s “New Jersey home office.” 


STUDENTS SHOWING I INTEREST 


HIGH SCHOOL COURSES A SUCCESS. 
Neil D. Sills, Former National Associa- 
tion President Tells What Was 
Done at Richmond. 

Neil D. Sills, of Richmond, Va., for- 
mer president of the National Associa- 
tion of Life Underwriters, is a strong 
advocate of courses on life insurance 
in the schools and did much in his As- 
sociation work to further the progress 
of this plan in several cities. He intro- 
duced a course on life insurance in the 
Richmond high school and in a recent 
letter to the members of the Executive 
Council of the National Association and 
the committee on Education and Con- 
servation, he told of the results accom- 

plished at Richmond. 

“In January and February of this 
year,” said Mr. Sills, “four members of 
our Association gave lectures on life! 
insurance before the Students of the 
High School. Yesterday one of my 
solicitors came in and told me that he} 
had just been up the street talking to 
a certain man, and that after he got 
through a boy about 16 years of age 
who was working in the place began 
to ask him some things about insur- 
ance, and by his questions showed quite 
a little knowledge of the business. 
Finally the agent said to him ‘where|} 
did you learn so much about life! 
insurance,’ and the boy replied ‘I was 
attending High School last session and | 
we had some talks up there on life in- 
surance.’ The agent said that the boy 
seemed very much interested in the 
subject, and was inquiring about rates 
ete. for himself. 

“The above story helps to prove the 
benefits of the educational work, par- 
ticularly in the schools. I feel that our | 
greatest need to-day is a text book. I 
hope the Educational Committee and 
Council will push with all possible 
vigor the getting out of this book.” 








SUN LIFE OF BIRMINGHAM wien, 





Southern Company Organized Without | 
Any Promotion Expense—Reports 
Good Business. 





The Sun Life of Birmingham, Ala., 
making excellent progress. since Tt | 
started business about a month ago. | 
Vice-President J. H. Lynch reports that | 
the Company is rapidly rounding up its | 
field organization and that the opening | 
of the new year will find the Company | 
well on the way to a good volume of busi- | 
ness. The Company starts under most | 
favorable circumstances, because it was | 
organized without any promotion charg- 
es whatever. 





H. Yourstone, manager for the Union 
Central Life in Brooklyn, keeps at the | 
head of his agency in amount of per- | 
sonal production and so shows the way | 
to the staff. | 





Great Southern Life Insurance Company 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 





GROSS ASSETS (paid-for basis) 
Dec. 31, 1909 $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


August 31,1913 1,441,027.98 20,687,142.00 





FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








State Mutual Life Assurance Co. 


a | 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 





Assets - - - - $40,824,834.55 
Liabilities - - - - 37,768,198.59 
Surplus Mass. Standard - - $3,056,635.96 
Insurance Issued, 1912 - - $22,831,849.00 


$160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Insurance In Force - ° ‘ 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 
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The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


TYPIFY 


Policy Perfection «4 combine with Liberal Agency Contracts 





Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 








GENERAL AGENCIES — 
Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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BRIBE BEFORE SUPREME COURT 


IN INTERSTATE COMMERCE TEST. 








New York Life Carries Deer Lodge 
Case Up—Not in Conflict With 
Previous Decisions. 





The question whether the transact- 
ing of a life insurance business con- 
stitutes interstate commerce, within the 
meaning of Section 8 of Article I of the 
rederal Constitution, has been brought 
before the United States Supreme Court 
for decision by the New York Life. The 
case is that against Deer Lodge County, 
Montana, to recover the sum of certain 
special taxes on premiums which the 
Company paid under protest. During 
the past three years the case has gone 
through the Montana State courts and 
is brought to the United States Su- 
preme Court on a writ of error. 

The brief in the case for the plain- 
tiff in error, the (New York Life, is a 
complete and exhaustive document of 
eighty-two printed pages. It is the 
work of Roscoe Pound of Harvard Uni- 
versity, James H. McIntosh, general 
counsel for the New York Life, and 
Robert L. Clinton, all as attorneys for 
the New York Life. The brief opens 
with a statement of the Company’s 
operations and method of transacting 


business in Montana and preliminary . 


to the formal argument, gives a sum- 
mary of the facts as stated in the fol- 
lowing words: 
Summary of the Facts. 

“Summarizing these facts, the court 
will notice that the plaintiff transacts 
its business at its home office in New 
York; that it maintains no general 
agents or agency in Montana, but only 
special agents (solicitors), medical ex- 
aminers, inspectors and a cashier, all 
with strictly limited authority; that all 
risks are assumed and policies issued 
in (New York; that all losses and pre- 
miums are payable and paid in New 
York, by checks upon New York banks 
sent by mail to Montana and by re- 
mittance from the policyholders to New 
York, either directly or by payment to 
a cashier in Montana who has no con- 
trol over the money but deposits it 
daily in a bank from which the home 
office in New York draws the money 
by draft weekly; that the policies issu- 
ed by the plaintiff in New York and by 
it sent to residents and inhabitants of 
Montana, are subject to sale, assign- 
ment and transfer, use as collateral 
security and other commercial purposes 
in Montana and elsewhere, and are 
commonly so used; that the plaintiff 
from New York loans large sums of 
money annually to its policyholders in 
Montana upon pledge of such policies; 
that in the course of said business large 
sums of money annually pass from 
Montana to New York by way of pre- 
miums and from New York to Montana 
as losses, payment of matured endow- 
ments and loans on the security of poli- 


cies; that all of this business is done 
with citizens or residents or inhab- 
itants of Montana, by the home office 
in New York, through the mails or by 
express; that the ordinary course of 
such business involves transmission 
from Montana to ‘new York of applica- 
tions for insurance, reports of medical 
examiners, applications for loans, 
proofs of loss, and premiums both 
through direct remittance by policy- 
holders in Montana to the home office 
and through payment to the cashier at 
Butte, deposit of tha money by the 
latter, and draft drawn upon the deposit 
of the Company in New York, and 
transmission from ‘New York to Mon- 
tana of appointments of special agents, 
agency directors, medical examiners, in- 
spectors and cashiers and blanks for 
their use, of requests for further in- 
formation in cases of medical examina- 
tions, of policies, of premium notices, 
of loan contracts, and of moneys in 
the way of loans upon policies, pay- 
ment of matured endowments and pay- 
ment of death losses. 

“In short, this entire business, from 
the employment of the soliciting agent 
to the final payment of the death loss, 
is interstate business’ transacted 
through the mails or by express be- 
tween the home office in New York 
and residents of Montana.” 

It is then argued that the case at 
bar is wholly different from the prior 
eases decided by the court in which in- 
surance has been held not to be with- 
in the purview of the commerce clause 
of the Constitution. “In the case at 
bar,” the argument continues, “the 
essential point is, not that the insur- 
ance business is the source of the 
transactions in question, but that the 
State is obstructing business that is 
wholly interstate business.” 

‘In the famous case of Paul v. Virginia, 
in which the United States Supreme 
Court held that insurance was not. in- 
terstate commerce, the _ transaction 
involved was the issuance of a fire in- 
surance policy by an agent and was 
held, to quote Justice Field in the 
decision in reference to such policies, 
that “they are local transactions and 
governed by the local law.’ 

In the New York \Wife’s brief, the 
three controlling points in the Paul v. 
Virginia decision are compared to the 
facts in the case. 

ist. It is said the policies are simple 
contracts of underwriting, issued in 
Virginia, the consideration being a 
single payment made in Virginia where 
the contract was drawn. In the pres- 
ent case on the contrary, the contracts 
are made in New York, the assured 
agrees to pay a premium annually at 
New York, and the company will make 
loans on the policy in New York, the 
whole resulting in and requiring an 
interstate business. 

2nd. It is said of the policies in Paul 
v. Virginia that they are not articles 
of commerce. They are not assignable 
and cannot be put to any commercial 


(Continued on page 9.) 


FOUR SUPERVISORS ADVANCED 


NEW YORK LIFE MAKES CHANGES. 








Appoints Inspectors of Agencies After 
Brilliant Service—Come Next to 
Executive Officers. 





President Darwin P. Kingsley, of the 
New York Life announces the promo- 
tion of four supervisors of the Company 
to positions as inspectors of agencies. 
The four supervisors advanced are 
Samuel O. Buckner, Albert S. Elford, 
William H. Wood and William O. Bald- 
win. The appointments take effect 
January 1, 1914. In explaining the 
changes that will result, Vice-Presi- 
dent Thomas A. Buckner says: 

“The four have spent practically their 
whole business lives in the service of 
the Company, and each has handled 
through many years the matters en- 
trusted to him with marked ability, en 
ergy and fidelity. 

“The new positions will necessitate 
a re-arrangement of departments. 8. O. 
Buckner, who has the longest term of 
service, 27 years, will retain his head- 
quarters at Milwaukee, Wis., where he 
has lived since he began and where 
his records have been made. His de- 
partment will be called the Northwest- 
ern. ‘Next in length of service is A. S. 
Elford, 24 years with Nylic. He will 
head the Western Department with 
headquarters at Seattle, Wash., where 
he has lived since 1911. A new depart- 
ment will be opened in the South, the 
Gulf Department. Mr. W. H. Wood will 
be in charge as inspector of agencies 
at Memphis, Tenn., a city with those 
civic life he has been identified from 


his “birth” in the New York Life more 
than 23 years ago. The Great Middle 


Department will be in charge of Mr. W. 
O. Baldwin, 17 years with the Company, 
with headquarters continued at Cleve- 
land, Ohio. 

“The four supervisors have been in 
training all through the years. Each 
vas advanced from post to post, meet- 
ing his new duties witk skill ard 
courage. Two of them began as office 
boys and two as personal field sotici- 
tors. All are versed in the tactics and 
technique of the business, they are 
skilled insurance salesmen, qualified 
getters, handlers and instructors of 
men. The whole field will rejoice in 
their merited advancement, confident 
that their successes will continue, in 
keeping with their larger opportunities 
and increased responsibilities.” 


CANCER SHOWS LARGE INCREASE. 





Equitable Life Statistics Place Increase 
at 30 Per Cent. in Ten Years 
Among Males. 

The Equitable Life has prepared 
statistics which show a remarkable in- 
crease in the death rate from cancer, 

especially among males. 

During the past 10 years the indicat- 


ed death rate from cancer has in- 
creased 30 per cent. among males and 
22 per cent. among females in the 
United States registration area. The 
mortality from external cancer has in- 
creased 55 per cent. in 10 years. 

In the past 30 years the apparent 
death rate from cancer has increased 
100 per cent. in the population of Mas- 
sachusetts and New Jersey, and 16 
American cities. In England and Wales 
it has increased 93 per cent. 





BUFFALO MEN IN FINE MEETING. 





Add Twenty-two New Members to 
Association—Hear Several In- 
teresting Addresses. 





The Buffalo, (N. Y.) ‘Life Underwrit- 
ers Association held a splendid meet- 
ing Saturday, when a gain of nearly 
fifty per cent. in membership was made 
by the admission of twenty-two new 
members. 

President Frank W. Tracy presided 
at the meeting. After the luncheon the 
underwriters heard brief talks from D. 
W. Cherrier, Edward D. Horgan, George 
B. Graham, Percy G. Lapey, F. \A. G. 
Merrill, W. H. Parker, Joseph B. The- 
baud and Charles N. Weber, all of this 
city. 

Action on publicity and taxation 
questions was deferred until the meet- 
ing of January 10. 

The new members who were receiv- 
ed into the association are John B. 
Allen, William H. Beyer, Adam H. Car- 
mack, J. W. Crutcher, Frank DeForest, 
Albert Dodge, J. 'N. Douglass. Henry 
W. Goetter, Ross Graves, B. M. Hen- 


schel, L. Palmer Hunt, L. Allen Ken- 
dall, George S. Lannon, Charles B. 
Lusk, Thomas H. McKenna, Bertrand 
Cc. Orcutt, C. Stuart Orr, Joseph J. 
Schwing. Albert F. Siebold, Howard 
W. Smith, E. A. , Btauth, Guy T. Tracy. 


MAKES DIVIDEND INCREASES. 





Fidelity Mutual Life Advances 
Scale From Five to Ten 
Per Cent. 

At a regular November meeting of 
the board of directors of the Fidelity 
Mutual Life, provision was made for a 
liberal increase in the 1914 dividend 
scale, grading from five to ten per cent. 
The maximum increase of ten per cent. 


1914 


applies to all policies issued upon the 
basis of annual dividends after the first 
year, which means all policies issued 


since January 1, 1907. 





Germania’s Oregon Manager. 





Joseph H. Gray, of San Francisco, 
Cal., has been appointed manager for 
the German Life for Oregon with head- 
quarters at Portland. Mr. Gray’s wide 
acquaintanceship in life insurance 
circles, together with his varied experi- 
ence in the business assures his suc- 
cess at this important post. 
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Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 


NON-PARTICIPATING 
Preliminary Statement Dec. 








3I, 





Insurancein Forceover . . . . 
Increase (paid for basis) over. .  . 
Increase 1912over . . . . . 
Deposited with Auditor of State for security of Policvholders over 3, 370, ooo 
Increase 1912over . . . =. > 


1912. 


$33,650,000 
4,461,000 
3,550,000 
350,000 


382, 364 
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GRTS AFTER REAL ESTATE C0. 


INS. DEPARTMENT ACTS. 





N. Y. 


Concern Issued Participating Certifi- 
cates Which Resembled Life in- 
surance Contracts. 

The New York Insurance Depart- 
ment has placed in the hands of the 
District Attorney a verified complaint 
against the Monaton Realty Investing 
Co. of New York city, with a view to 
instituting criminal action against the 
corporation and its officers. Superin- 
tendent Emmet explains the Insurance 
Department’s interest in the case in 

the following statement: 

“A complaint having been made to 
the State Insurance Department by a 
holder of a participating certificate in 
the Monaton Realty Investing Corpora- 
tion, the conditions surrounding the 
methods used by this company to de- 
fraud the public have been investigat- 
ed, and it appears that although it is 
not an insurance matter, their methods 
are such that the citizens of the various 
localities where this and similar con- 
cerns are operating should be advised 
of their true character. 

Used Life Insurance Forms. 

“The situation, as it has been pre- 
sented to the Insurance Department, 
shows that the above company, which 
was incorporated under the General 
Business law of this State in 1907, with 
a stated capital of $1,000,000, has sold 
a large amount of its securities in the 
form of bonds and preferred stocks, with 


the proceeds of which they stated 
their intention to conduct a general 
real estate business. The Company 


also issued so-called accumulative par- 
ticipating certificates, which were made 
up in such form as to give them ail 
the appearances of an insurance policy, 
and their rate cards and illustrations 
of payments and maturity values, were 
also made upon forms customarily used 
by legitimate insurance companies. 

“These certificates call for payments 
on an annual semi-annual, quarterly or 
monthly basis, with the privilege of 
withdrawal of the accounts paid in ‘on 
the second or later anniversary,’ to- 
gether with 4 per cent. interest. The 
complainant in this case, who had made 
thirty monthly payments, the last re- 
ceipt being dated Nov. 10, of this year, 
demanded of the Company the ‘cash 
payment,’ in accordance with the terms 
of the certificate, and was advised by 
the officer of the Company to whom he 
made his demand, that, as he had not 
presented his claim on the day of the 
second anniversary, it would be neces- 
sary for him to wait until the day of 
the third anniversary. 

“The officers of the 
President, Pierre M. Looker; 
President, Curtis A. Doolittle; 
tary. Walter E. Pratt; Treasurer - 
Hargraves. 

“The Company maintained its 
eral offices in the Times Building, New 
York city, until February, 1913, when 
they removed to West Forty-sec 
ond street It has maintained offices 
in New York, Brooklyn, Buffalo, and 
Rochester, N. Y.; in Hartford, and 
Bridgeport, Conn.; in Providence, R. 


are: 
Vice- 


Secre- 


Company 


f£en- 


991) 


I.; in Philadelphia, Penn.; in Wash- 
ington, D. C.; in Boston, and Spring- 
field, Mass., and Chicago, Ill., from 
which centers their agents have not 
only disposed of bonds and stocks of 
the corporation itself, but have sold 


upward of a $1,000,000 of certificates. 

“Although this corporation purports 
to engage in the real estate business, 
the character of their certificates, 
cards, and other literature, made it 
appear as though it was some form of 
insurance. 

“The assets scheduled in the last an- 
nual report to the Controller have, to 
a certain extent, been investigated, and 
it has developed that the Company 
possesses no real interest of any value 
in any of the properties contained in 
this report. As an example, it was 


THE EASTERN 


found that 37 parcels of land, reported 
by them as owned in the Borough of 
Brooklyn, were not only mortgaged, 
but mortgaged beyond their value, and 
are now in process of being foreclosed. 
Three pieces of property in Manhattan, 
which were investigated, were found 
not to be owned by the corporation at 
all. 

“The State Banking Department 
lately investigated a complaint against 
this Company, but found that they 
were unable to proceed on account of 
lack of jurisdiction, as the bill which 
passed the last Legislature, giving to 
that department the same supervision 
of fake banking proposition that is 
now given to the Insurance Department 
in the case of fake insurance compa- 
nies, was vetoed by the Governor on 
May 17, 1913. 

“The Attorney General’s office has 
commenced a civil action looking to- 
ward the cancellation of this Company’s 
charter, but in view of the fact that 
there are many concerns of a similar 
character operating throughout the 
country, the Insurance Department has 
felt that immediate action should be 
taken to protect the citizens of this 
and other States. 

“The Insurance Department there- 
fore had a verified complaint filed with 
the District Attorney of New York 
County, and it is expected that he will 
at once proceed criminally against the 
corporation and its officers. As a re- 
sult of this investigation some legisla- 
tion will be no doubt presented to the 
forthcoming Legislature looking toward 
the protection of the public in matters 
of this kind. The postal authorities 
will also be requested to make an in- 
vestigation into the activities of cer- 
tain other concerns operating along 
the same lines in different parts of the 
country.” 


SAVING FUND IN EVERY POLICY. 
When Prospect Raises Savings Objec- 
tion, This Feature Can be Cov- 


ered by the Agent. 


Many an agent thinks he meets an 


unsurmountable obstacle when the 
man he is soliciting tells him that al- 
though he wants and needs more in- 


surance, he intends to put some money 
in the bank, the Travelers points out. 
The fact is often overlooked even by 
agents, that every life insurance con 
tract combines saving with insurance, 
that the reserve which is necessary to 
carry a policy to maturity constitutes 
during the life of the insured a savings 
fund which increases annually. 

As an example, at age 30, 20 Payment 
Life, uniform premium plan, annual 
premium $26.44: In ten years the total 
premiums would amount to $264.40 
The liquidating value or savings fund 
of the policy would be $185, and the 
total cost of the insurance for ten years 
would thus be $79.40. 

At the end of the twentieth year the 


total premium would be _ $528.80, 
liquidating value or _ savings fund 
$508. The insured has therefore to his 


credit while he lives a fund upon which 
he can draw in case of necessity 
amounting to nearly the total premiums 
paid by him, and has been insured for 


$1,000 for twenty years at an actuai 
cost of $20.80—a phenomenon of course 
due to accumulated interest. 


No plan has ever yet been discovered 
other than life insurance which so com- 
pletely and economically guarantees a 
savings fund for the depositor himself 
while living, and even more important, 
for his family after his death a large 
and certain amount, no matter how few 
the deposits made by the depositor to 
create it. 

For this reason in order to secure 
the full results, insurance once taken 
should be persisted in and never drawn 
against except in cases of extreme 
necessity. The insured should regard 
it as a savings fund in the form of 
a trust for the use of the family, but 
he should also bear in mind that it rep- 
resents an accumulating cash asset in 
its savings bank feature, 
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National Life Insurance Company 


PURELY MUTUAL 


CHARTERED 1848, 


Jos. A. De Boer, President 


The following significant figures are quoted from the company’s 
sixty-third annual report: 
DIVIDENDS PAID TO POLICYHOLDERS 





1908 ps 
1909 = 
1910 

1911 

1912 ° . ° 
Accounted for in liability and reserved for 
dividend payments in 1913 


$279,808.14 
530,213.19 
771,254.39 
878,739.07 
1,038,802.11 


1,058,174.50 


This demonstrates low cost protective service and is sustained by astrong asset and 


insurance composition, 


If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 








OPEN TERRITORY 





Personal Producers who have also ability to organize 


territory and build a staff of productive agents will find 


abundant opportunity and salable policies with 


Scranton Life Insurance Company 
JAS. S. McANULTY, President 


SCRANTON, PA. 











YOUR CARD 


as a representative of the ‘‘ Oldest Life Insurance Com- 


ce) 


pany in America 


will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 


_Incomparable Dividends 


Maximum Benefits 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 

















SOUTHWESTERN 


Extracts from Report of Examination of 


LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 


all its records are in excellent shape. 
“The treatment of policy-holders has been fair and equitable 


and claims have been promptly paid. 


managed, and 


Evidences are not lacking 


that the Company enjoys the confidence of the insuring public, 


a 


confidence apparently well deserved.” 

















REMEMBER 





The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 


ATTRACTIVE POLICIES and LIBERAL CONTRACTS, 
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RIGHT 10 POLICY PROCEEDS 


IN ABSENCE OF ANY ASSIGNMENT. 





Where Beneficiary Dies Before Insured, 
Latter’s Personal Representative 
Gets Proceeds. 





The Appellate Division of the New 
York Supreme Court, has decided in 
the case of Michael O’Rourke, as ad- 
ministrator of the estate of Thomas 
O’Rourke, deceased vs. Annie Patter- 
son, impleaded with the Metropolitan 
Life, that . 

“Where a person procures insurance 
on his own life for the benefit of anoth- 
er who sustains to him a domestic re- 
lationship other than that of wife or 
child, and pays the premiums, thereon, 
his representative is entitled to the 
proceeds of the policy in case the in- 
sured survives his beneficiary and does 
not assign the policy after the benfi- 
ciary’s death. 

“Hence, a complaint in an action 
brought by an administrator to recover 
the amount of two insurance policies 
which alleges the incorporation of the 
insurance company, the apppoint- 
ment and qualification of the plaintiff 
as administrator of the insured, that 
plaintiff’s intestate took out the policies 
on his life, naming his mother as the 
beneficiary in one and his father as the 
beneficiary in the other, and paid the 
premiums until his death; that the 
beneficiaries died before the insured, 
and that after the death of the insured 
notice and proof were duly served, 
states a cause of action, and a motion 
of the defendant for judgment on the 
yleadings was properly denied.” 

The case was appealed by the de- 
fendant, Annie Patterson, from an or- 
der of the Supreme Court, made at 
the Westchester Special Term and en- 
tered in the office, of the clerk of the 
county of Westchester on the 3d day 
of March, 1913, denying the defendant’s 
motion for judgment on the pleadings. 


Court’s Decision. 

Justice Stapleton, writing the deci- 
sion, said: 

“The appeal is from an order deny- 
ing the motion of the defendant Pat- 
terson for judgment on the pleadings 
after the joinder of issue. The action 
is brought td recover the amount of 
two insurance policies. It was 
originally instituted against a life in- 
surance company. The defendant 
Patterson appears to have been sub- 
stituted in the place of the original 
defendant. The pleadings upon which 
the present motion is made are a com- 
plaint, an answer and a reply. P 

“The complaint is lean; it does not 
set out the contract, and simply alleg- 
es the incorporation of the original de 
fendant, the appointment and qualifica- 
tion of the plaintiff as the administra- 
tor of the goods, chattels and credits 
of Thomas O'Rourke, deceased. It 
further alleges that plaintiff's intestate 
‘took out’ two policies of insurance on 
his life, naming his mother as the 
beneficiary in one and his father as 
the beneficiary in the other, and paid 
the weekly premium until his death; 
that the beneficiaries died before the 
insured; that the insured died on the 
10th day of December, 1910, and that 
notice and proof were duly served. 

“The answer of the defendant Pat- 
terson denies none of the essential 
facts except that the intestate paid the 
premiums and expressly admits many 
of them. She alleges a counterclaim 
that on the 15th day of April, 1907, the 
plaintiff's intestate assigned and de- 
livered to her the premium ‘books and 
the policies referred to in the com- 
plaint; that he was at the time indebt- 
ed to her in divers sums of money; 
that the assignment was made in ex- 
tinguishment of the indebtedness; and 
that thereafter and until the death of 
the insured she paid the premiums due 
upon the policies. The reply denies 


. the policy. The insured survived the 


all the material allegations of the | 
counterclaim. 

“Mor the purposes of this motion, we 
consider the complaint only. The in- 
sured contracted in his own name for 
the ultimate benefit of a designated 
beneficiary, and paid the premiums 
from the issuance to the maturity of 


beneficiary. The insured did not have 
the designation changed. What is the 
rule of law, applicable to that state of 
facts, by which the person to whom the 
insurer must make payment may be 
indicated. No certain guidance will 
be gathered from the cases where the 
relation of wife, child, assignee or 
creditor was a determining factor, or 
where a statutory provision was a con- 
trolling circumstance, or where a 
phrase in the contract itself, extend- 
ing its beneficial provisions to other 
persons, classes or representatives was 
a conclusive feature. 

“The learned trial justice was of the 
opinion that Bickerton v. Jaques (28 
Hun, 119) was an authority for hold- 
ing that the case at ‘bar stated a good 
cause of action. The syllabus faith- 
fully and concisely states the facts and 
the determination of the case as 
follows: * 

“‘Henry R. Jaques procured a policy 
of insurance upon his life for $2,000, 
payable upon his death to his sister 
Flizabeth. She died during his life- 
time. Thereafter he surrendered the 
policy and took out another one for the 
same amount, payable upon his death 
to his nephew David. He always re- 
tained the policies in his own posses- 
sion, paid the premiums falling due 
upon the first one, and allowed the div- 
idends declared upon the second to be 
applied to the payment of the premi- 
ums upon it. His sister had lived with 
him, taking care of his household and 
family for many years prior to her 
death, and was entirely dependent upon 
him for her support and maintenance. 

“ ‘Held, that the rights of the insured 
over the policy depended upon what his 
intentions were when he obtained the 
insurance, as such intentions could be 
gathered from the attending circum- 
stances. 

“*That in this case he had power to 
surrender the policy upon the death of 
his sister without the consent of her 
representatives, and that the nephew 
and not the representatives of the sis- 
ter was entitled to receive the amount 
payable under the second policy.’ 

“The facts conceded in that case and 
rot alleged in the complaint under ex 
amination are that the original policy 
was surrendered and another issued, 
payable to another beneficiary. We 
are inclined to think, however, that 
these facts are not controlling in dis- 
tinguishing that case from the one at 
bar because, if the policy vested in the 
representatives of the first beneficiary, 
the acts of the insured would be inef- 
ficient to wrest from her representa- 
tives their rights. (Garner vs. Ger- 
mania Life Ins. Co., 110 N. Y. 266, 272.) 

“In Washington Central Bank vs. 
Hume (128 U. S. 195, 205) the court 
said: ‘The wife and children have an 
insurable interest in the life of the hus- 
band and father, and if insurance 
thereon be taken out by him and he 
pays the premiums and survives them, 
itt might be reasonably claimed in the 
absence of a statutory provision to the 
contrary, that the policy would inure 
to his estate.’ 

“On the motion for a reargument in 
Eadie vs. Slimmon (26 N. Y. 9, 17) the 
court, by Denio, Ch. J., said: ‘By the 
general rules of law a policy on the 
life of one sustaining only a domestic 
relationship to the insured, would be- 
ccme inoperative by the death of such 
insured in the lifetime of cestui que 
vie: or if it could be considered as ex- 
isting for any purpose after that event, 
it would be for the benefit of the per- 
sonal representatives of the insured.’ 





HE general agent is making a profit on every case 
Why not make this extra commission 
yourself by working for the 


STANDARD LIFE . 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 
agents are saving money. 


Write FRANK A. WESLEY 


Director of Agencies) 


you write. 


. ~ 
ee ee 


(Vice-President and 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 


Our 














PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

Cc. H, ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. Send for our Financial 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Statement as of January Ist. 


ability. 


For further particulars address: 


LA. 


Its first nine months’ work 

















MEN WHO CAN 
| DO THE WORK 


are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

tho<e who can produce applica- 
cations and collect premiums, 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Frep I 


Address ALBERT FE. AWDE, Supt., 


396 Congress Street, Portland, Maine 


RicHARDS, President 








UNEXCELLED IN 
Favorable Mortality 


——AND— 


Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 














No long sermon 


is needed 


to prove the salability of our Policies. 


More than two million of them in 


force 


ness day. 






WIFE 


hundreds more written every busi- 





[AL — 
INSURANCE COM 
or VSETTS 


BOSTON MASS4CH 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 




















(See, also, Barry vs. Equitable Life As- 
(Continued on page 7.) 





The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. 
GEO. C. MARKHAM, President 
INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 


Purely Mutual 


1912 Largest Year in History of Company 
it will pay you to investigate the reasons 


Write 


H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 





Income Insurance 
Corporation Insurance 
Partnership Insurance 


Chartered 1858 





Largest Dividends 
Lowest Cost 
Best Policy 
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VALUE OF CANCER STATISTICS 


IN HOFFMAN’S ADDRESS. 





SHOWN 





Cancer Death Rate Increasing for all 
Ages and Situation Regarded 
as Serious. 





Frederick L. Hoffman, LL.D., statis- 
tician for The Prudential, in an ad- 
dress delivered before the Clinical 
Congress of Surgeons of North Ameri- 
ca, presented some statistics concerning 
the cancer death rate and pointed out 
their educational value to insurance 
companies, the public and the medical 
profession. 

‘At the outset Mr. Hoffman gave a 
brief outline of the general cancer 
situation as revealed by statistics, and 
re-affirming his conviction that the can- 
cer death rate in the United States is 
on the increase among both sexes at 
all ages over 40, and for all important 
organs and parts. He estimated the 
number of deaths from cancer in the 
United States for 1912 at about. 71.000, 
of which 28,041 were deaths from can- 
cer of the stomach and liver;. 10,790 
were of the female organs of genera- 
tion; 9,371 were of the peritoneum, in- 
testines. and rectum; 6,886 were of the 
breast: 2.768 were of the bucoal cavity: 
and 2,627 were of the skin; while in 
addition thereto 10,507 deaths were due 
to cancer of other organs and parts. He 
held that it was absolutely incredible 
that the large increase in the cancer 
death rate from 37.2 per 100,000 of 
population during the five years end- 
ing with 1876, to 805 during the five 
years ending with 1911, was only anppar- 
ent and not real, and only the result 
of improved diagnosis and death cer- 
tification. 

Increase Greater Than Indicated. 

“As a matter of fact,” said Mr. 
Hoffman, “there are strong reasons for 
believing that the actwal increase in 
the liability of the American population 
to malignant disease has been even 
greater than indicated by the mortalitv 
returns.” He sustained this point of 
view by quotations from the earlier 
literature on cancer. proving con- 
elusivelv that cancer had at all times 
been the subject of most serious con- 
cern to physicians and surgeons of this 
and othtr civilized countries. Further- 
more, it had to be taken into considera- 
tion that the operative mortality in 
cancer had been materially reduced 
and that. therefore. a considerable 
number of lives were saved at the 
present time which in former vears 
would have increased the mortality 
from malignant disease. 

In view of the seriousness of the 
problem, Mr. Hoffman said, that the 
recurring discussions on the alleged in- 
crease in cancer served no useful nur- 
nose, for no one could anestion that 
the actual mortality from malignant 
disease was much higher than was 
generally assumed to be the case, 
amounting in the United States. for 
the present year, to not far from 75,000 
deaths. 

Cancer, in its relation to life insur- 
ance, nresents itself in a threefold as- 
pect; first, as a problem in selection in 
in insurance medicine; second. as an 
element in insurance exnerience: and 
third, as a question of State medicine. 
with special regard to the educational 
value of cancer statistics and the 
feasibility of cancer control. As 1>2- 
gards the place of cancer in insurance 
medicine, the sneaker briefly reviewed 
the literature of the subject for tk 
last half-a-century. Over-emnhasis. h2 
said, had been nlaced upon the allege | 
hereditary tendency in cancer, whic. 
theory had only been slowly given u» 
in the view of increasing statistical and 
other evidence to the contrarv. Tt. of 
course, was not to be denied that a 
double historv of cancer in the family 
should be looked upon with apprehen- 
sion, but no conclusive evidence has 
been brought forward to prove that 
cancer was actually transmitted from 


parent to child, although it was readily. 
conceivable that a constitutional pre-, 
disposition to cancerous affections was 


transmitted, which it was only right 
and proper should be taken into ac- 
count in the selection of risks for in- 
surance. As regards methods of diag- 
nosis for the specific purpose of ascer- 
taining pre-cancerous conditions, he 
said that not many suggestions of value 
had been advanced in the literature of 
the subject, but throughout the serious- 
ness of cancer had been recognized, 
and it was apparent that chief reliance 
was placed upon the general diganostic 
skill of the examining physician. 

Experience of Insurance Companies. 

The mortality from cancer in the ex- 
perience of life insurance companies 
was discussed at some length by Mr. 
Hoffman, who referred briefly to all of 
the important publications on the sub- 
ject, most of which, are available only 
to life insurance companies. A special 
analysis of insurance company mortality 
experience for the present purpose 
seemed to confirm the general experi- 
ence that the mortality from cancer 
had unquestionably increased during re- 
cent years, in contrast or comparison 
with the past. The earliest data on the 
subject, Mr. Hoffman said, were of the 
London Equitable, for the period 1800- 
1821, in which, out of 1,980 deaths from 
all causes, only 25, or 1.3 per cent., 
were deaths from cancer. The early 
experience of other English companies, 
including the Scottish Widows’ Fund 
and the Scottish Amicable, as well as 
the Standard and the London Metro- 
politan, were all to the same effect, of 
an apparently low proportionate mor- 
tality from cancerous affections. It was 
brought out, however, by the medical 
observations on the experience that 
death certification at this early period 
Was unquestionably defective, and that 
a number of deaths from cancer were 
no doubt recorded under other causes 
or groups of diseases. Making, how- 
ever, all allowances for defects in 
registration, it was quite apparent that 
there had been an actual increase in 
the cancer mortality of life insurance 
companies. 

Considering more recent periods of 
time, Mr. Hoffman first reviewed the 
elaborate investigations of Messrs. King 
and Newsholme on the alleged increase 
in cancer, based in part upon the experi- 
ence of the Scottish Widows’ Fund. 
The conclusions of Messrs. King and 
Newsholme, to the effect that cancer 
was only apparently, and not actually, 
on the increase, were subsequently set 
aside by the still more thorough in- 
vestigations by the medical officer of 
the Scottish Widows’ Fund, Dr. Claud 
Muirhead, published in 1902. Review- 
ing the data submitted in detail, the 
Doctor held that the conclusion seemed 
to be justified that the increase in the 
mortality from cancer was real, and not 
apparent, and that in fact there had 
been a slight decrease in the deaths 
from internal cancers, and a distinct in- 
crease in the deaths from external can- 
cers, which conclusion is the exact op- 
posite to the one arrived at by Messrs. 
King and Newsholme. 

After reviewing the mortality experi- 
ence of the Prudential Assurance Com- 
pany, of London, in its industrial 
branch, exhibiting a very low propor- 
tionate mortality from cancer as pos- 
sibly typical of the working class, the 
speaker reviewed the early experience 
of the Mutual Life, of New York, the 
Washington Life and subsequently the 
Clergy Mutual of England, the North- 
western Mutual, of Milwaukee, the 
Gotha Life, of Germany, and certain 
other German companies, all exhibiting 
a relatively high proportionate mortality 
from cancer during the most recent 
years of experience, and confirming to 
this extent the conclusion that cancer 
was actually on the increase in this as 
well as other civilized countries. 

An Important Contribution. 

The most important contribution to 
the study of cancer as an insurance 
problem, the speaker said, was the re- 
sult of the recent medico-actuarial in- 
vestigation of American companies for 





the period 1885-1900. This experience 
disclosed the value of medical selection 
in reducing the mortality from cancer 
during early years of policy duration ex- 
cept at the age period 45 and over, 
when the value of such selection was 
much more limited. The American ex- 
perience is confirmed by the experience 
of the Gotha and the German Germania, 
as well as other companies, regarding 
the value of medical selection during 
the early years of insurance duration. 

The medico-actuarial investigation 
considered also the relation of build at 
entry to causes of death, with distinc- 
tion of three divisional periods of life. 
Dividing the applicants into three class- 
es—that is, overweights or those whose 
weight at entry was 50 lbs. or over; 
standard lives, or those of normal 
weight; and underweights or those 
who weighed 25 lbs. or more below 
the standard—the experience with ref- 


erence to cancer had been as follows: | 


“At ages 15-29 the cancer death rate 


of overweights was 0.9 per 10,000, and! 


of underweights, 0.8. At ages 30-44 the 
cancer mortality of overweights was 
3.7 per 10,000, and of underweights, 2.4. 
At ages 45 and over the cancer mor- 
tality of overweights was 15.6, and ot 
underweights 12.0 per 10,000 exposed to 
risk. The experience, therefore, con- 
clusively sustains the view occasionally 
expressed by writers on the subject of 
cancer occurrence, that the disease is 
more common among persons of over- 
weight than among underweights, end 
by inference, among the well-to-do and 
overnourished, than among the less 
prosperous element but of more normal 
physique.” 

The medico-actuarial investigation 
also considered the mortality from 
eancer according to conjugal condition, 
proving quite conclusively that the 
death: rate from cancer was distinctly 
less among unmarried women than 
among the married and the widows at 
every divisional period of life. Un- 
fortunately, the investigation had not 
been carried far enough to disclose the 
variation in the cancer liability of mar- 
ried and unmarried women according 
to organs or paris of the body affected, 
but possibly such an investigation may 
be made in the future, when a still 
larger amount of material will be avail- 
able. 

The Prudential’s Statistics. 

Finally, with reference to the experi- 
ence of-life insurance companies, the 
speaker directed attention to the mor- 
tality statistics of The Prudential In- 
surance Co. of America, published on 
several occasions in connection with 
exhibits made by that company but 
brought down to date for the present 
purpose. The experience proved a 
distinctly lower proportionate mortality 
among industrial policyholders, repre- 
sentative of the wage-earning and less 
prosperous element, and a distinctly 
higher proportionate mortality among 
ordinary policyholders, representative 
of the prosperous and the well-to-do. 
The experience seemed to confirm the 
views advanced by W. R. Williams and 
others, that cancer was relatively more 
common among the well-to-do than 
among the poor, and that the excess in 
the death rate was largely attributable 
to overnutrition as a possible primary 
existing cause or irritant in the pro- 
duction of cancerous affections. 

In conclusion, Mr. Hoffman _ briefly 
referred to the public aspects of the 
cancer problem in its relation to life 
insurance, emphasized in the enormous 
magnitude of the life insurance busi- 
ness and illustrated by the number of 


(Continued on page 9.) 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 
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SHOULD EXEMPT ANNUITIES 


F. H. GARRIGUES GIVES REASONS. 








it is a Payment on Account of Principal 
and is Included in Company’s 
Tax Return. 





There has been much discussion as 
to whether the Federal income tax ap- 
plies to life annuities and an analysis 
of the new law with its application to 


life insurance was recently made by 
Arthur Hurrell, attorney for the Asso- 
ciation of Life Insurance Presidents, 
showing that the law could not be 
properly construed to apply to annui- 
ties. F. H. Garrigues, mathematician 
for the Penn Mutual Life has prepared 
a memorandum setting forth similar 
conclusions. In his discussion of the 
application of the tax to annuities, Mr. 
Garrigues says: 

“Section II. of the Tariff Act of October 
3, 1913, in paragraph B relating to the 
net income of taxable persons, specifies: 


That the proceeds of life insurance policies 
paid upon the death of the person insured or 
payments made by or credited to the insured, 
on life insurance, endowment, or annuity con- 
tracts, upon the return thereof to the insured 
at the maturity of the term mentioned in the 
contract or upon surrender of contract, shall 


not be included as income. 

“While paragraph E requires the de- 
duction of the income tax ‘at source’ 
when paying ‘interest, rent, salaries, 
wages, premiums, annuities, compensa- 
tion, * * * exceeding $3,900 for any tax- 
able year,’ it is contended that this 
language does not relate to annuities 
issued by life insurance companies, in 
view of the provision above quoted, but 
to annuities payable by executors or 
administrators in settlement of estates 
or other similar annuities. This view 
is borne out by the fact that Commis- 
sioner Osborn, in his rulings under 
date of October 31, 1913, speaks of the 
annuities specified in this paragraph as 
‘taxable annuities,’ thereby excluding, 
by inference at least, annuities payable 
by life insurance companies. 

“A life annuity in the final analysis 
is a return of principal upon the instal- 
ment plan and cannot be considered in- 
come in any true sense. A person de- 
posits with an insurance company a 
principal sum, upon which the company 
pays the normal income tax, and which, 
theoretically, is exactly adequate to re- 
turn to him an annual amount during 
his assumed expectancy. The annuity 
payments diminish the principal in the 
hands of the company from year to 
year and, while there is an annual in- 
terest improvement of the outstanding 
fund, the annuitant should not be re- 
quired to pay an income tax even upon 
this portion, as such tax is payable 
yearly by the company issuing the con- 
tract, and to exact a tax from the an- 
nuitant himself would be double taxa- 
tion. An individual annuitant, if he 
survives his expectancy, may receive, 
with interest accretions, more than the 
principal sum deposited, but an oc- 
casional variation of this kind does not 
affect the theory, inasmuch as the in- 
tent of the company is to come out ex- 
actly even, which is the result upon the 
average if the rates have been correct- 
ly calculated. 

“Let us assume that an individual 
had accumulated $10,000 in the conduct 
of his business during a given year, 
which fund was subject to the income 
tax when earned, and that instead of 
purchasing an annuity from a life in- 
surance company he concluded to in- 
vest the sum in bonds of $500 each, 
maturing in not less than twenty years 
and at an interest rate of five per cent. 
per annum. At the end of the first year 
he has an interest income from this 
source of $500, but in order to meet 
certain living or other expenses he 
finds it necessary to dispose of one bond. 
If his total income, including this in- 
terest item of $500, exeeeded the spe- 
cific exemption he would undoubtedly 
be required to pay the income tax upon 
such excess, but neither the Govern- 
ment nor any one else would be likely 
to contend for a momeni that the pro- 


continued for twenty years, with the 
gradual reduction of interest, the indi- 
vidual would have had, in effect, an an- 
nuity during that period, but, as he may 
possibly survive the twentieth year, in- 
stead of personally assuming the risk 
of being without this needed income 
thereafter, he deposits the $10,000 with 
a life insurance company and is thence- 
forth free of anxiety as to the uncer- 
tainty of the duration of his life. 

“It is, therefore, submitted that an 
annuity in all its_essential details is 
a payment on account of principal each 
year and should be exempt from the 
operation of the income tax so far as 
the individual receiving the annuity 
from year to year is concerned, as the 
only investment feature of the transac- 
tion, i. e., the interest earned annually, 
is included in the tax return of the com- 
pany.” 
EXAMINING BANKERS LIFE. 


sold was income. If this process rs DISCUSS 








In Order to Observe Progress Directors 
Have Independent Examination 
Made of Company. 





The Bankers Life Company of Des 
Moines, Ia., has been operated as a 
legal reserve company for two years. 
The board of directors have asked S. 
H. Wolfe, of New York, to make an 
audit and examination of its affairs in 
order that its progress might be ob- 
served. At the same time there is in 
progress the statutory examination re- 
quired by the laws of Iowa, in which 
the Insurance Departments of Iowa 
Minnesota and Wisconsin are partici- 
pating. 

RIGHT TO POLICY PROCEEDS. 








(Continued from page 5.) 
surance Society, 59 N. Y. 587, 593; Gar- 
ner vs. Germania Life Ins. Co., supra; 
Matter of Wells, 113 N. Y. 396; Dunn 
vs. New Amsterdam Casualty Co., 141 
App. Div. 478, 479.) 

“In Barry vs. Equitable Life Assur- 
ance Society (supra) the court passed 
upon a policy procured by a husband, 
insuring his life for his wife’s benefit, 
the husband paying the premiums, and 
considered it in contemplation of the 
act of the legislature of the State of 
New York entitled ‘An act in respect 
to insurances for lives for the benefit 
of married women,’ passed April 1,1840 
(Laws of 1840, chap. 80), and the sub- 
sequent acts amendatory thereof. The 
court said: ‘Without that act, when 
this policy was issued, the insurance 
money, being for premiums paid out 
oi the funds or property of the hus- 
band, could not have been retained 
from the personal representatives or 
creditors.’ 

“In Bradshaw vs. Mutual Life Ins. 
Co. (187 N. Y. 347) it was held, as cor- 
rectly stated in the syllabus, that ‘ 
wife has a contingent, not an absolute, 
interest in a policy of life insurance is- 
sued upon the application of her hus- 
band, who paid the premiums and made 
it payable to her “for her sole use, if 
living in conformity with the statute, 
and if not living to their children or 
their guardian for their use;” her in- 
terest is solely dependent upon her sur- 
viving her husband, and in that event 
only she is entitled to dispose of the 
policy by will; in case of her deatb 
without issue, before her husband, the 
proceeds upon his death pass, not to 
her, but to her hushand’s executors.’ 

“We think the rule is that where a 
person procures insurance on his own 
life for the benefit of a person who sus- 
tains to him a domestic relationship 
other than that of wife or child, and 
pays the premiums thereon, his repre 
sentative is entitled to the proceeds of 
the policy in case he survives his ben- 
ficiary and does not assign the policy 
after the beneficiary’s death. The com- 
aint states a cause of action with- 
in this rule. The order should be af- 
bursements.” 

Justices Jenks, Burr, 
firmed, with ten dollars costs and dis- 
Rich concurred. 
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BROAD. PROBLEMS 





ORGANIZATION OFFICERS SPEAK. 





Increasing Interdependence of National 
Bodies Taken up by Presi- 
dents Association. 





The presidents of three of the larg- 
est and most influential national in- 
surance organizations will engage in 
what promises to be a most interesting 
discussion at the seventh annual meet- 
ing of the Association of Life Insur- 
ance Presidents in (New York in De- 
cember. The theme will be the in- 
creasing interdependence between re- 
lationships in the field of life insur- 
ance in its broader aspects. 

Those participating will be the presi- 
dents of the American Life Convention, 
the National Convention of Insurance 
Commissioners and the National Asso- 
ciation of Life Underwriters. 

The arrangement of this part of the 
program is announced as follows: 

Ever-Increasing Interdependence. 

(a) Between Life Insurance and 
State—Hon. James R. Young, Insurance 
Commissioner of ‘North Carolina and 
President of the National Convention 
-j —— Commissioners, Raleigh; 
(b) Between Life Insurance Compa- 
nies—Henry ‘Abels, secretary, Franklin 
Life Insurance Company and President 
of the American Life Convention, 
Springfield, Ill. 

(c) Between Agents and Policy- 
holders—Ernest J. Clark, State agent, 
John Hancock Mutual Life Insurance 
Company and President of the National 
Association of Life Underwriters, Balti- 
more, Md. 

All of the members of the American 
Life Convention and of the Commis- 
sioners’ Convention, as well as the 
officers of the Underwriters Associa- 
tion, have been invited to attend the 
various sessions of the meeting, includ- 
ing of course, the one at which this 
discussion will be presented. 





Illinois Writing Good Business. 





The Illinois Life expects a record 
business during November. For the 
first thirteen days, 268 applications 
were examined totaling $592,500 as 
compared with 248 applications for 
$518,000 during the same period last 
year. 

John F. Eaton, of Harrisburgh, Pa., 
general agent for the Northwestern 
Mutual Life and connected with the 
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security, with a safe, 
eq le contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1913..... $61,418,397.99 
Liabilities............... 57,329,687.66 
Db  k5., cccceccece 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 

















Company for nearly thirty years, died | 


November 5. 





L. H. Tobin & Sons, Philadelphia, 
have been appointed managers for the 
Manhattan Life of New York. 
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THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 

Offers unexcelled Policies and 
splendid commission contracts 
direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 
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LIFE 
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Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. W.D. WYMAN, President 
W.S. WELD, Superintendent of Agencies 








taining PEN 


members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS grap 

interests o 


is unsurpassed for net low cost and care of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39h reserve 














4 
’ 


oe 2ae S 


4 







ioe) 


THE EASTERN UNDERWRITER 





November 20, 1913. 








HINTS TO BUSINESS GETTERS 





Charles Hawkins, rep- 
Good Answer resenting The Pruden- 


For an Old tial at Winnipeg, has 
Objection an excellent answer 
for the old objection 


that the children will be the mainte- 
nance of the family. He states the case 
as follows: 

Objection—“I have kept my children 
in food and clothes since their birth, 
and they will be doing no more than 
their duty to me in burying me decently 
and looking after their mother when I 
go.” 
Agent—‘“Did you help bury your par- 
ents, or were your expenses already so 
great at that time that you needed all 
your money, and perhaps more, to raise 
your young family?” 


Prospect—‘Well, since you put it 
that way, I remember that about the 
time my father died our young Jack 
was born. and the expenses connected 
with him did make me very short of 
cash.” 

Agent—‘What proof have you that 


similar conditions will not prevail when 
your time comes? You have no guaran- 
tee that your children will have money 


to help when needed; their own ex- 
penses may keep them busy. Now, see 
here, Mr. Robinson, you have always 
been independent of everybody; take 
my advice and make certain that you 
will always remain so. The policy I 
am offering you will guarantee you @ 
burial fund and will provide, in a 
measure at least, for your wife at a 


time when, in all probability, she will 
need money more than ever before. 
There will be the expenses of your ill- 
ness and death which will need ready 
money to meet, and then at least some 
provision should be made for the days 
when the wife must do for herself what 


you are so splendidly doing for her 
now.” 
* ¢ @ 
A sad story written by a 
Fleeced Methodist minister appears 
in His in a recent issue of the 
Old Age “Christian Advocate.” 
“Devotion to my work as a minister 
has naturally unfitted me to plunge 


world of business investment 
I have been an apostle 


into the 
in my old age. 


of that ‘love’ which ‘believeth all 
things’ with the result that a plausible 
talker wrecked us. 


“T am sixty-two, and my wife is sixty- 
one, increasingly invalid—with long 
and distressing failure ahead of her. 
An aunt, with whom she was a favorite, 
recently died and bequeathed to her the 


sum of $15,000, to ease her declining 
years. With her consent this sum and $3,- 
000, which we had accumulated against 
our old age, was invested through one 
who turned out to be a ‘promoter — 
of his own interests, with the 
that it is a total loss. He promised it 


| 


result | 


would amount to an independent liv- | 
ing for all our years, but it is declared 


all to be absolutely worthless. 
“We fondly hoped never to come on 
the Conference. Living in the world 
of holy ideals and preaching the same 
to men, we ‘were fleeced the moment 
we had to handle our own property.” 

The experience of this 
woman is paralleled by 
others, but the majority of people who 
lose their money suffer in silence. A 


by 


man and | 
thousands of | 


stray case now and then is brought to | 


notice by an investigation into a 
fraudulent promotion by the _ postal 
authorities or the tragic sequel appears 
in the newspapers. 

Such losses and the resulting misery 
are absoiutely unnecessary, for such 
losses both in the case of men as 
well as inexperienced women can be 
prevented and a _ safe, certain, and 
regular income can be obtained free 
from all chance of loss or depreciation 


by means of Income Paying Life In- 
surance Policies.—Travelers’ Record. 
* * * 
L. J. Babler, vice-presi- 
Suggestion dent of the International 
Versus Life of St. Louis, tells 
Assertion the following: 


“By mere chance I re- 
cently heard a life insurance solicitor 
begin his talk to a well-to-do business 


man prospect, and he went wrong in 
his very first utterance. He said: 
“Mr. Blank, you should carry life 


insurance!’ 
“Plainly it made about the same im- 


pression as though the solicitor had 
said: 
““‘T am here to tell you what you 


should do and when you should do it.’ 

“Even the best natured of us don’t 
like that sort of thing. 

“Suggesting, instead of asserting, a 
thing, is the safe and sure way of gain- 
ing receptive attention for whatever 
thought we wish to present. 

“None of us like to be told 
we should do. 

“How much better if the solicitor in 
question had opened with something 
like this: 

“Mr. Blank, may I for just a moment 
submit a matter that is of the greatest 
immediate importance to you?’ 


what 





| in Life Insurance. 


complished. 


tomed to, it pays her an 


FOR LIFE. 


time independence. 
The future is taken care of. 

needs no advice. 

trustee and advisor. 


continued—and FOREVER. 


INCOME. 





“AS LONG AS SHE SHALL LIVE” 


| 
| dpe 
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By Chas. Hall Johnston. 


These are the words eternal that have brought to us a new era 


It used to be, “How much do I get? 
What return do I get on my invesment?” 

The new policy goes to the very heart 
and tells you in positive terms what your BENEFICIARY will get, 
how she is to get it, and guarantees to take care of her forever. 

Under the present form of policy you HOPE that your beneficiary 
will be able to CONTINUE an income year after year by PROPER- 
LY INVESTING the proceeds of your policy. 

The new policy absolutely guarantees to you that this will be ac- 
Instead of paying her a large amount of money at one 
time and burdening her with something 
income of 
habit of handling, and it comes to her every month just as her bills 
have always come due, and this income continues for her forever— 


Instead of giving her ten or twenty thousand dollars with which 
she must juggle out a lifetime existence, the new policy pays her 
fifty or one hundred dollars per month and guarantees her a life- 


She who faces life alone asks no favors, 
YOU provide in 

You provide for the payment of all expenses and 
see that all taxes are waived. The allowance you made in life is 


She may outlive an investment, advising friends, and almost any 
other human agency, but SHE CANNOT OUTLIVE THE MONTHLY 


What are the loan values? 


of the Insurance business, 


never been 
she is 


accus- 
in the 


has 
sums 


she 


such as 


advance—friend, administrator, 











CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 
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INSURANCE COMPA 


OF BOSTON MASSACHUSETTS 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 
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CALL ON COMPTON 
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Jackson Maloney, man- a nutshell, and it won’t hurt any of us 
How They ager of agencies for the to read it over several times. Cut the 
Increased Philadelphia Life, dis- portion in quotations out, paste on 
Production cussing how to increase cardboard and keep it where you will 
production, says: frequently see.” 
“You are all interested in learning 7 2. e 
ways to increase your production. It NEW JERSEY APPOINTMENTS. 
is probably the one subject to which ~—-- 
you give more thought than any other, Equitable: Harold A. Davidson, 
and this is rightly so. There are a Brooklyn. Connecticut General: E. E. 
number of our agents who seem to Bice, Newark; H. P. Low, Pittstown. 


have solved the problem, and recently! National Life: R. H. Baldwin, Nyack, 


have inquired from several of them the N. Y. Philadelphia Life: George H. 
reasons of their success along this line. Houghton, Jersey City; A. E. Lobley, 
The answer was always the same: Camden. Provident Life and Trust: 

“Work hard, work honestly, work W. E. Grigg, Merchantville. Security 
long. 3e neatly dressed, be courteous, Mutual:. Benjamin Gordon, Jersey City. 
be pleasant. Tell the truth, tell it Aetna Life: Charles A. Allen, Newark; 
clearly, tell it earnestly. Sell only the Frank 3erdan, Paterson; Frank A. 
standard forms of insurance, don’t Berthold, Ridgewood; G. B. Knox, 
oversell. Develop a small territory Paterson; Otto E. Raetzer, Montclair; 
thoroughly, concentrate efforts, make L. A. Souville, Brooklyn; Charles R. 
friends of your policyholders, make Steele, Newark; Edgar S. Stow, Ridge- 


wood; George Teague, Boonton; Wm. 


D. Thickstun, Plainfield. 


satisfied policyholders. 


“It’s the whole solution set forth in 





VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— Forn— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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HOW TO CLOSE APPLICATIONS. 
Some Pertinent Suggestions in Hand- 
ling Industrial Business by a 
Superintendent. 


There is an art in closing industrial 
business and some agents have found 
that there is a great difference in hand- 
ling ordinary and industrial. D. A. 
Christopher, superintendent, for: The 
Prudential at Sedalia, Mo., says on the 
procedure of psychology of closing: 

“The first thing to do is to get the 
attention of the prospective applicant. 
This secured, place your subject before 
him in a sufficiently tactful way to 
create an interest. 

“After getting out the application 
biank, which should be as soon as 
feasible, begin asking questions. This 
is to get his mind to follow yours and 
not to wander away from the subject 
of insurance. Try such questions as 
you know he can easily answer, as, 
‘you were born in this State, I pre- 
sume?’ and when the reply comes, fol- 
low it up with, ‘You are ——— feet tall, 
and weigh about pounds.’ Your 
prospect, of course, now sees the trend 
of your questions, and if you have 
really interested him, he will will- 
ingly answer your further queries as 
to the condition of health, ete. 

“Now is the time to hand the pencil 
and the application te the prospect 
just as if you nad not any other 
thought than that his signature would 
be forthcoming. 

“Next make out the receipt for the 


amount you think proper, hand it to 
the applicant with the same _ confi- 
deneve, and if you have named a sum 


larger than he can pay, you can easily 
suggest a smaller amount. 

“Do not fear to suggest the thought 
you wish the applicant to follow. Many 


times I have handed a receipt to an 
applicant, and he would sit and look 
at it until I roused him by saying, 


if you have not the 
change 
time 


‘Now, Mr. Jones, 
right change, possibly I can 
the money for you’ (at the same 
taking out my own pocketbook) 

“Perhaps he will say, ‘Oh, do I have 
to pay to-day?’ and I reply, ‘Yes, we 
always make a collection on the ap- 
plication.’ 

“Remember, you are asking for an 
amount that you are justly entitted to, 
and by so doing you put the vusiness 
on a high plane. 


TESTIMONY OF THE AGENT. 





As he Sees the Elements That Bring 
Success to the Field 


, ee 
A. H. Hill, an agent at Atlanta, Ga., 
says concerning his personal experi- 
ence: 


I credit my success to the following: 

“First, be punctual and systematic 
in making collections. The people 
will then know when to expect you 
and will be ready and looking for you. 

“Second, at all times be courteous 
and kind to every one, old and young. 
Let the people see that you are their 
friend. Above all, be jealous of your 
word, be truthful, fair and honest in 
your dealings with your people. Make 
them learn to have the utmost confl- 
dence in you. Make them feel that 
you are looking after their interests 
at all times, and put yourself out to 
dco so. 

“Third, notice the little 
them if they are fine and 
let them feel that you are interested 
in them. By so doing you win the 
hearts of father and mother, as all 
parents like you to notice and be kind 
to their children. 

“The apostle Paul says, ‘Be all 
things to all nien,’ so don’t be afraid 
to be childlike with the children. Car- 
ry sunshine and good cheer into every 


folks. Ask 
dandy, and 





you enter. Always have some- 
thing pleasant to say, 
business, and when ‘through do not 
tarry, but go about your business. 
“Let the people ‘see and know you 
are a busy and successful man in your 
chosen ‘profession. Never have any 
trouble of your own, but always be 
fine and dandy everywhere and at all 


home 


times. Make the people glad to see 
you, and many times they will talk 


for you, and send you where you can 
write business 

“Fourth, when I start collecting | 
look for any. possible lapse, try to 
save it, and if unable to do so, I lapse 
it promptly; by so doing, I avoid any 
slumps. 

“Fifth, be systematic 
for new business, 


in canvassing 
and watch for the 


newcomers who move in your terri- 
tory. 

“Sixth, go at your work with full 
faith and confidence in your company 
and your calling. Realizing you are 
deing the people good and that you 
represent the best and solidest com- 
pany in the country, which, personal- 
ly, I fully believe. Have faith and 
confidence in your own ability to de- 
liver the goods, and then work per- 
sistently and results will follow. 

“Seventh, let the golden rule be 
your motto, ‘Do unto others as you 
would have them do unto you.’ Ask 
yourself the question: How do I like 
to be treated? ard then extend the 
same courtesy and consideration to 
all and thereby acquit yourself as a 
man.” 


Cohoes, N. Y., Agent Under Charges. 


George B. Lucas, 


of Cohoes, N. Y., 


an agent for the John Hancock Mutual 
Life for many years, has been dropped 
from the service of the Company be- 
cause of an alleged shortage in his 


is said that he is now in 
York city. 


VALUE OF CANCER STATISTICS. 


accounts. It 
New 





(Continued from page 6.) 
new policies written during 1912, be- 
ing approximately 7,000,000. Review- 
ing the work of Winter, of Moenigs- 
berg, to reach the general public by 
means of an educational campaign in 


the field of cancer prevention, commenc- 
ing with 1891, the speaker held that 
the results, on the whole, justified the 
effort, and even much larger expendi- 
tures than had actually been incurred. 
The literature distributed by Winter 
should be translated and made access- 
ible to American readers. The prop- 
ganda for the education of the public, 
and the value of an early recognition 
of the syptoms of cancer and the un- 
questionable importance of the earliest 


possible operative treatment, had been 
extended to many other countries be- 
sides Germany, but as yet little had 


been done in this respect in the United 
States. It was therefore most gratify- 
ing that a national society for the con- 
trol of cancer had come into existence 
this year, and the outlook was en- 
couraging that by co-operating with the 
medical and surgical societies, the life 


insurance companies, and the lay 
press, a vast amount of good could be 


done, particularly in the direction of 
suggesting to the public the supreme 
importance of the earliest possible 
operative treatment and the great 


danger of even a comparatively short 
period of delay. In this respect, he 
said, the published statistics of opera- 
tive results failed to reveal the real 
possibilities of operative treatment, 
since in a large number of cases the 
patients were entirely in too far ad- 
vanced a condition to warrant a hope- 
ful prognosis. Referring to the experi- 
ence of the General Memorial Hospital 
of the City of New York for the decade 
ending with 1911, the speaker pointed 
out that the fatality rate had been only 
1.9 per cent., which might be accepted 





but be strictly | 
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evidence of satisfactory 
under the best possible condi- 
treatment and after-care. In 
said that in operations for can- 
the breast the fatality rate in 
rience of thi ital had only 
cent. 


as conclusive 
results 
tions of 
fact, he 
cer ol 
eXpe 


been 2.5 per 


the hos] 


Valuable Co-operation Needed. 


Facts like these, if brought to public 
attention, would unquestionably tend 
to increase public confidence, and for 
this reason it was of great importance 
that a thorough, impartial and com- 
plete statistical study should be made 


of the hospital and private practice of 
American surgeons with reference to 
the results in operations for cancer of 
the several organs and parts, with due 
regard, of course, to the after-results, 
including at least the usual period of 


three years, and, as far as practicable, 
the entire subsequent after-lifetime of 
the patients operated upon. He would 
therefore suggest as eminently and 


properly fitting for the Clinical Congress 


of Surgeons of, North America that a 
collective inquiry be made into the 


facts of American surgical experience 
with regard to the immediate and after 
effects of surgical operations for malig- 
nant and non-malignant tumors, with 
due regard, of course, to the numerous 
details such as age, sex, previous 
duration, physical condition at the time 
of operation, method of treatment, and 
after-care. A vast amount of informa- 
tion, he said, already existed, but was 
practically unavailable to the public at 
large and to most of the practicing 
surgeons and physicians out of contact 
with the large medical libraries of 
large cities. He therefore concluded by 
saying that: “There are the strongest 
possible reasons for believing, however, 
that if the cancer facts, including medi- 
ical and surgical experience, were 
brought together in an authoritative 
form, they would not only materially 
aid the work of the American Society 
for the Control of Cancer, but the vari- 








BRIEF BEFORE SUPREME COURT. 


(Continue ‘ from page 3.) 
use prior to loss. In this case, on the 
other hand, it is expressly alleged and 
the demurrer admits, that the policies 
“are subject to sale, assignment and 
transfer and to use as collateral securi- 
ty and for other commercial purposes, 
and they are a common subject of sale, 
assignment and transfer and of use as 


collateral security and for other com- 
mercial purposes.” 

3rd. In Paul v. Virginia, it is said 
that the policies do not take effect until 
delivered by the local agent. In this 
case, however, the contracts are made 
between the assured in Montana and 
the company in New York, no one in 
Montana having authority to assume a 
risk. 


Numerous other cases are cited bear- 
ing upon these three points, as well as 
other phases of interstate commerce. 
The brief cites particularly the de- 
cision in International Text Book Co. 
v. Pigg, 217 U. S. 91. The brief holds 
that the course of business in the pres- 
ent case is interstate commerce within 
the decision in that cited. 


as well as 
his rela- 


cancer research funds, 
the individual practitioner in 
tions to the patients and the public at 
large. With this end in view, however, 
it is necessary that there should be in- 
telligent and active co-operation 
between the laity and the profession, 
on the one hand, and the life insur- 
ance companies, and the Federal and 
State governments, on the other. If, 
by means of such co-operation the pres- 
ent upward tendency of the cancer 
death rate is only halted, and if, by in- 
defatigable efforts even a slight reduc- 
tion in the rate from any or several 
forms of cancerous affections, fs 
brought about, the results will be well 
worth while, and the work done will be 
a genuine contribution to the well being 
of civilized mankind. 


ous 
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RATE-MAKING BY THE STATE. 





The situation might as well be faced. 
State supervision is State rate-making. 
Call it Board of Appeal or any fancy 
name you choose. Take the last say 
from the rate-making organizations or 
companies and the real rate-makers are 
the officers of the State, the board to 
whom the appeal for relief is made. It 
will be easy to correct discriminations 
against the assured, but how about dis- 
criminationg against the companies? 
Lowering rates is easy. What if the 
companies want to advance them? “All 
right,” the commissioners say, “if the 
advance is justifiable.” But inducing 
the commissioners to authorize the ad- 
vance is going to be the devil’s own 
task. Witness the action of the Ken- 
tucky State Board within the month in 
flatly refusing to sanction an advance of 
higher rates upon certain tobacco ware- 
houses of indifferent construction and 
severe exposure hazard, though prompt- 
ly endorsing reductions upon a long 
series of properties in line with the 
recommendation of the expert rate- 
makers. 

The States will cry loud for classifi- 
cations, but will not know how to read 
them if put into their hands. It will 
be hard to convince the States that the 
conflagration and other hazards must 
be charged for, that rates are made by 
averages and not on figures covering 
short periods and limited classes and 
areas. Then, how can you convince a 
State official of the importance of that 
“instinct” which cannot be explained, 
but is found in the make-up of the real 
successful underwriter? 





WHAT GOOD ARE EXPERTS. 
Hearken to wisdom from Colorado, 
as it was dropped at the Commission- 


ers’ rate hearing last week: 
says Commissioner Ep- 
commissioners 


“This idea,” 
steen, “that insurance 
can know nothing about rate-making 
is all rot. Rockefeller never dug an 
oil well, and, yet look at the great oil 
company he runs. Carnegie never was 
a stone mason, look at all. the 
libraries he has built.” 


yet 


And this cocksure voice from Ohio: 
“Do you mean to tell me,” thundered 
Commissioner Moore, “that if a pre- 
posterous discrimination against Troy, 


O., in favor of some city in Massachu- 
setts, is made by rate-makers that I am 
not. as capable of sitting in judgment 
on an appeal from that rate as some 
fellow who has had his nose to the in- 
surance grindstone all his life and can’t 
see farther than from his face?” 

Oh, what’s the use of wasting any 
more time about it! Let Col. Goethals 
quit the canal and put a book agent in 
his job. Fire the president of the Penn- 
sylvania Railroad and let some college 
professor try his hand at running it. 
What good are experts anyway? Turn 
over the insurance department to a 
lawyer, a politician or some one who 
has not had his nose to “the insurance 
grindstone.” 





INTERSTATE COMMERCE TEST. 





For many years the United States 
Supreme Court decision in Paul v. Vir- 
ginia, has been regarded as an insur- 
mountable obstacle in the way of dem- 
onstrating the life insurance business 
as interstate commerce. The New 
York Life has, however, carried to the 
United States Supreme Court its tax 
case against Deer Lodge County, Mon- 
tana, in which the sole issue is the 
question of interstate commerce as ap- 
plied to life insurance. 

The brief submitted in this case in 
no way conflicts with the decision in 
Paul v. Virginia or other cases involv- 
ing interstate commerce. Paul v. Virginia 
considered only the issuance of a fire 
insurance policy by a local agent, with 
full power to accept risks for his prin- 
cipal, the consideration being a stated 
sum of money and the policy a simple 
contract “not an article of commerce in 
any proper meaning of the word.” The 
numerous decisions cited in the New 
York Life’s brief, not only uphold this 
reasoning, but point to the distinction 
between these cases and that of the 
New York Life v. Deer Lodge County. 

“Summing up these cases,” the argu- 
ment continues, “it will be seen that 
they reinforce and indeed establish the 
view of the prior insurance cases for 
which we here contend. Where a con- 
tract though made between a corpora- 
tion of one State and a citizen of an- 
other, is made in the latter and does 
not necessarily involve interstate ne- 
gotiations or the transmission of any- 
thing from the one State to the other, 
the making of such a contract is not 
interstate commerce, nor is such a 
an instrument of such com- 
It is at best only ‘an inciden: 
of commercial intercourse.’ But when 
the contract results from interstate 
negotiations, and obligates the parties 
to a course of interstate dealing, includ- 
ing the transmission of moneys and 
documents from one State to the other, 
and cannot be performed according to 
its terms without such a course of 
dealing and transmission, the transac- 
tion is manifestly interstate commerce. 


contract 
merce. 


It is not business done within the 
State; it is business done between the 
States.” 





Superintendent Emmet, of the New 
York Insurance Department, did not 
attend the hearing of the insurance 
commissioners last week. It now de- 
velops that Mr. Emmet was suffering 
from asthma, which incapacitated him 
for ten days. He is back at his desk 
again, 








THE HUMAN SIDE OF INSURANCE 








HART DARLINGTON. 





Hart Darlington, recently appointed 
New York State agent for the Phoenix 
of ‘London, is hard at work for the Com- 
pany, and has already made his in- 
fluence in its behalf felt. Familiar with 
conditions in the Empire State which 
he formerly traveled for the Spring 
Garden Fire, Mr. Darlington’s under- 


writing experience was broadened 
through several years service as a 
company executive at Philadelphia, 


thus equipping him in a peculiar man- 
ner to efficiently serve the British 
company with - which he is now 
identified. 
* * = 
Charles E. Gilbert, secretary of the 
Aetna Life, of Hartford, attained his 
seventy-seventh year a few days ago, 
but he apparently thought nothing of 
it and came down to his office as usual. 
The 200 office employes under him, 
however, did not overlook the event 
and when he came in, they marched up 
and presented him with an immense 
bouquet of American Beauty roses, one 
for each year. On behalf of the 
clerks, J. W. Loomis, the dean of the 
office force, himself a veteran of the 
Civil War, made the presentation 
speech, wishing Mr. Gilbert many 
happy returns of the day. Mr. Gilbert 
responded, thanking the boys for the 
affection that prompted the gift. A 
basket of flowers was sent by the 
clerks to the Gilbert home so that Mrs. 
Gilbert might share in the pleasant in- 
cident. Mr. Gilbert is the second old- 
est, in point of his years of service, of 
the officials of the Aetna Life. He has 
been with the Company forty-five years, 
from 1868 to date. He served as book- 
keeper, cashier, assistant secretary and 
secretary, in the latter position since 
1405. Vice-President Joel L. English 
has been with the Company a year long- 
er than Mr. Gilbert. 
* * os 
Frank H. Sykes, manager of the pub- 
licity and supply department of the 
Fidelity Mutual Life of Philadelphia, 
is what might be called, in the vernacu- 
lar of the day, “some hero.” He re- 
cently was presented with a Carnegie 
Hero Medal awarded for saving a 
woman from drowning at Atlantic City. 
He has also been presented with a 
silver medal by the Boy Scouts of 
America, the first award of the kind 
that organization has made, and in 
addition, Mr. Sykes has received the 
McNeil medal for heroism, awarded by 
the International Association of Cas- 
ualty & Surety Underwriters. 
* 


E. G. Snow, president of the Home 
Insurance Company, has been elected 
a director in the Manhattan Railway 
Company, New York. 


Harry Smith, of the National of Hart- 
ford was asked by Insurance Commis- 
sioner Moore, of Ohio, last week, why 
the insurance companies continued to 
operate in such States as Texas, Kan- 
sas, Missouri and Kentucky when they 
were losing money and had difficulty in 
advancing rates. “It is not that we are 
philanthropists,” said Mr. Smith, when 
that suggestion was ironically made to 
him. “I suppose it is because hope 
springs eternal in the human breast, 
and the underwriter feels that bad 
conditions cannot go on forever. He 
feels that the losses cannot continue 
year after year, but that there is bound 
to be a change for the better. Then, 
too, he wants to protect the company’s 
plant in the State. He does not feel 
like throwing over his agents, some of 
whom have been with the company itor 
years. And, finally, he does not want 
to be taken for a quitter.” 

” ~ + 


William L. T. Rogerson, second vice- 
president of the Life Insurance Co., of 
Virginia, is an enthusiastic sportsman 
and a crack “wing shot.” He recently re- 
turned from a hunting trip with enough 
birds, as one of his friends expressed 
it, to feather a costume for Maude 
Adams in “Chantecler.” He is also 
somewhat of a fisherman, the “Sporty 
Bass” being his particular favorite. In 
October he went to Cohoke Fishing 
Club, New Kent County, Virginia, near 
the Pamunkey Indian Reservation, 
with one of the tribe as a guide for a 
day’s outing and returned to the city 
of Seven Hills with 47 bass weighing 
over 80 pounds. It’s a real good day’s 
catch, yet ‘Mr. Rogerson can give ac- 
count of some expeditions after the 
beauties of the deep that make it look 
like a “piker” compared with his catches 
in Louisiana, when he had charge of 
the Company’s business in that State. 


The Prudential has an athletic asso- 
ciation made up from the employes of 
the Company and all branches of sport 
are cultivated. Just now the basket- 
ball teams are the centre of interest. 
Each department has its own basket- 
ball team and a regular tournament 
for the season has started. The teams 
in competition play under the follow- 


ing names, indicating their depart- 
ment: Filing Department, Ordinary 
Mathematical Department, Renewal 


Department, Finance Department, Cen- 
tral Divisions, Western Divisions, In- 
dustrial Dividend Department, Tracing 
Department, Ordinary Policy Depart- 
ment, Eastern Divisions. 

+ . + 


Charles Lyman Case, manager of the 
London Assurance, gave the insurance 
commissioners a talk about the confla- 
gration hazard that opened their eyes 
to the foolishness of trying to base fire 
insurance loss estimates and premiums 
on the experience of such small towns 
as Troy, and Gallipolis, Ohio. After 
Mr. Case explained the uncertainties of 
underwriting in many ways he began 
to talk about the experiences of the 
London Assurance, a conservatively and 
well-managed company. For forty 
years this famous old corporation made 
an annual profit in America until it 
had piled up $4,000,000 on the right 
side of the ledger. Then came the San 
Francisco fire, giving the Company a 
$5,000,000 loss, not only wiping out forty 
years’ profits, but a million more in 
addition. 

= - * 


J. H. Stoddard, of the New York Un- 
derwriters Agency, was talking the 
other day about local pride. “I have a 


chair in my office,” he said, “in which 
50,000 men have sat and told me ‘we 
have the best fire department in our 
town that there is in the country.’ ” 
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A NEW ONE ON COMPANIES 


LIABLE FOR CUSTOMER’S LOSS. 








New Jersey District Court Renders 
Decision of Considerable Interest 
to Underwriters. 





Unless reversed upon appeal the de- 
cision of a New Jersey district court 
will force company officials to scan 
policy forms and riders covering upon 
mercantile establishments far more 
critically than they have done hitherto. 

The case in point was that of John 
P. Malool, a clothes cleaner and press- 
er of Passaic, versus the Glens Falls 
Insurance Company. 

Following a fire in his establishment 
the assured made demand not only for 
his ewn loss but for that suffered by 
his customers as Well. The Company 
refused to admit the latter claim, con- 
tending that Malool had no contract 
with his customers pledging liability in 
the event of fire damage. The assured 
yet held he was liable for his customers 
goods under the common law and the 
court sustained the view, giving judg- 
ment against the insurance company 
for $274.89. _ 

The common understanding in insur- 
ance circles always has been that goods 
left by a customer with a shop-keeper 
were at his own risk, both from theft 
and fire, unless negligence on the part 
of the shop-keeper could be proven. 

If the assured desires protection from 
fire loss, a special agreement is made 
to that end, insurance companies prop- 
erly demanding an extra premium for 
assuming the hazard. 

The New Jersey decision sets this 
practice aside, and calls for serious 
consideration by underwriters. 





J. L. PARSONS CHAIRMAN. 





North River General Agent Heads 
Executive Committee of Suburban 
Fire Insurance Exchange. 





Under the rotation rule of the Sub- 
urban Fire Insurance Exchange of New 
York, three new members were added 
to the executive committee of the or- 
ganization on Tuesday, the incoming 
members being: W. M. Ballard, Pala- 
tine; C. B. G. Gaillard, Urbain; and A. 
G. Melllwain, London & Lancashire. 
The retired members were: J. Berger, 
Norwich Union; A. R. Hanners, London 
Assurance, and J. F. Huntsman, Stark- 
weather and Shepley. 

In addition to the newly chosen mem- 
bers the committee is now composed of 
J. L. Parsons, North River, chairman; 
C. H. Coffin, German American; O. E. 
Schafer, Westchester; H. B. Anthony, 
Standard; F. R. Cruickshank, general 
agent; John H. Mott, general agent, 
and A. E. Miller, general agent. 





HOLD UP REPORTS. 





National Board Suspends Issuance of 
Its Review of Hoboken At Request 
of City Officials. 





At the request of the officials of _Ho- 
boken, N. J., the report of the engineers 
of the National Board of Fire Under- 
writers dealing with fire hazard condi- 
tions in the city has been held up for 
a time. A number of streets in 
Hoboken it is understood are badly 
torn up at present, and when these are 
repaired, additional fire engine tests 
will be made. 

In turn the engineers, having com- 
pleted their work for the present at 
Hoboken, will go to Perth Amboy (by 
request of the authorities of the city) 
thence to Bayonne, Trenton and Cam- 
den. 

A second party of experts is at 
Rochester, their further schedule call- 





ing for visits to ‘New Haven and 
Lowell. 

At the same. time certain cities in 
Arkansas are having attention. 

Following the issuance of the Nation- 
al Board’s report upon Newark, N. J., 
some of the public officials were in- 
clined to resent certain of the criticisms 
made, contending that they were not 
wholly justified. The daily press, how- 
ever, is practically a unit in commend- 
ing the admirable work of the insur- 
ance engineers, and maintaining that 
the public will be greatly benefited if 
due heed is given the suggestions con- 
tained in the report. 





EFFECTIVE DECEMBER 1. 





Schedule of Tariffs Upon Pleasure 
Automobiles Shortly to be 
Operative. 





Throughout New England, the Middle 
Department and the Metropolitan Dis- 
trict, members of the Automobile Un- 
derwriters Conference will change 
rates upon privately owned pleasure 
automobiles in accord with the follow- 
ing schedule on and after December 1: 

For this and next years’ models (89 
per cent. insurance of list price re- 
quired) cars costing $3,500 and over, 
1% per cent.; cars costing $1,500 to 
$3,499, 1 1-3 per cent.; cars costing 
$1,499 and under, 2 per cent. 

Last year’s models; cars costing 
$3,500 and over, 1% per cent.: cars 
costing $1,500 to $3,499, 1% per cent.; 
cars under $1,500, 2 per cent. Mini- 
mum premium $10. ; 





MARKING TIME AT ALBANY. 





Agents Still Looking to Specials and 
Company Officials for Adjustment 
of Their Troubles. 





Albany, N. Y., Nov. 
considerable time has now elapsed 
since the troubles at this city were 


called to the attention of company ex-| 
un- | 


ecutives, the situation remains 
changed, the local agents merely mark- 
ing time and wondering when decisive 
action will be taken. Meantime busi- 
ness is being written about as usual, 
and there is no suggestion of ratecut- 
ting. Forms are being sent the stamp- 
ing office for review as formerly, though 
it cannot be said the criticisms of the 
forms are given the prompt and earnest 
attention they should. 

While many of the representative 
agencies have resigned their member- 
ship in the Albany Board of Fire Un- 
ferwriters, they have by no means lost 
their interest in or influence with the 
organization. 








19.— Although | 


PITTSBURGH AGENTS CONFIDENT. 





At Work Upon Plan for Local Govern- 
ment than Will Fully Comply 
With Law. 





Representative agents of Pittsburgh 
who have been quietly at work for 
sometime upon a plan that will remedy 
evils of the business now complained 
of, and at the same time strictly come 
within the scope of the court decision 
in the Allegheny County Board case, 
feel confident of success. The question 
has been threshed out at length with 
a special committee of the Eastern 
Union, which is to report at the gatber- 
ing of their organization to-day. 





Interesting Point in McLaughlin Loss. 





Insurance companies are taking con- 
siderable interest in the loss of C. H. 
McLaughlin, at Niagara Falls, N. Y. 
The companies insured this risk as a 
malt house. Later, it was found, that 
grain was being dried in it. The loss 
may be contested. 
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his leader. 


Home Office 
80 Maiden Lane, New York 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 
to be the Continental. 


HENRY EVANS, President 


Western Office 
332 South La Salle St., Chicago 








Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 


Western Office 
137 South La Salle St., Chicago 








FIDELITY (FIRE) 


issued today. 


Home Office 
80 Maiden Lane, New York 





OF NEW YORK 


Backed by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


UNDERWRITERS 


illimitable re- 


Western Office 
332 South La Salle St., Chicago 








ASK HELP FROM BOARD 


SEEK AGENCIES AT ROCHESTER. 





Field Men Would Place Companies Re- 
signed by James Malley 
& Son. 
Aggrieved by the action of James 
Malley in the 
representation of their respective com- 


and Son surrendering 


panies in order to secure the exclusive 
agency of the Commercial Union 
London, special agents of the deposed 
institutions recently attended a meet- 
ing of the Fire Underwriters Associa- 
tion of Rochester, and made known 
their complaint. 

They maintained that inasmuch as 
their companies had always been law 
abiding, it was but fair that the Roches- 
ter board members aid them in secur- 
ing proper agency representation. The 


of 


association 


men generally were sym- 

pathetic, and promised to give what- 
ever help they could. 

Thus far, it is understood, two of 


the deposed companies have been taken 
care of, and the others are hopeful of 
being similarly favored very shortly. 

The Malley agency is credited with 
controlling an unusually choice asso-t- 
ment of preferred risks, and it was 
with an idea of securing these that the 
Commercial Union transferred from the 
Johnson office. Mr. Johnson, the story 
goes, could have secured the repre- 
sentation of one of the subsidiary com- 
panies owned by the Commercial Union 
had he so desired. 


While in Chicago recently United 
States manager J. H. Lenehan of the 
Nord-Deutsche of Hamburg, appointed 
R. W. Hosmer and Company agents of 
the Company for Cook county. L C 
Tunkhauser and Company continue as 
second agents. ; 
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GOVERNING OFFICIAL RESIGNS 


ACTION OF SUP’T G. W. INGHAM. 








Seeing No Future in Position District 
of Columbia Official Will 
Quit. 





Holding that the superintendency of 
insurance for the District of Columbia 
held no opportunity for fair advance- 
ment, George W. Ingham has resigned 
the office, his letter to the District 
Commissioners advising of such action 
reading thus: 

“I hereby tender my resignation as 
Superintendent of Insurance for the 
District of Columbia. I have been con- 
nected with the Department of Insur- 
ance for ten years, and have held the 
office of Superintendent for three years, 
and realizing that there is no oppor- 
tunity for further advancement in the 
District service, I have decided to go 
into broader fields of activity, and have 
made arrangements accordingly 

“I request that this my resignation 
be accepted immediately, and I should 
like to be relieved of my official duties 
as soon as may be convenient; though 
1 shall, of course, remain for such 
time, which I hope may be brief, as 
you may request in order to give you 
opportunity to select my successor and 
instal him in office; and I tender my- 
self ready to give my successor any 
assistance in my power in his taking 
over the duties of the office. 

“In order that it may not be inti- 
mated that this action is due to politi- 
cal or other reasons, I desire to state 
that it is purely voluntary and for the 
reason above stated; and I also desire 
to take this opportunity to express my 
appreciation of the unvarying courtesy 
and co-operation which I have received 
from the present Board, and from my 
co-workers in the District service.” 

Speculating as to His Successor 

No consideration has been given an 
appointment, and it will probably be 
several days before it is decided. 
Among the candidates mentioned are 
Daniel E. Curry, statistician of the 
Office of Superintendent of Insurance 
and acting superintendent in the ab- 
sence of the _ superintendent. Mr. 
Curry was an active candidate for the 
place at the time of the appointment of 
Mr. Ingham and received a large num- 
ber of indorsements from insurance 
companies and business men of the Dis- 
trict. The name of William S. Hall, 
examiner, also is mentioned in connec- 
tion with the appointment. 

Mr. Ingham entered the service of 
the District as statistician in the in- 
surance department in July 1, 1903, and 
on November 17, 1910, was promoted 
to superintendent to succeed Thomas 
E. Drake. The position pays $3,500 a 
year. ‘ 
During the last session of Congress 
the department was under investiga- 
tion by a sub-committee of the House 
District Committee in connection with 
the valuation placed by the Commer- 
cial Fire Insurance Company and the 
first National Fire Insurance Company 
on the Southern Building. Mr. Ingham 
was given a complete vindication in 
both the minority and majority reports 
of the committee. 





AGENCY LIMITATION REMOVED. 





New York Fire Insurance Exchange 
Lifts Ban Upon Hudson 
County. 


After extended consideration of the 
agency limitation rule for Hudson 
County, N. J., the New York Fire In- 
surance Exchange, has consented to its 
removal, and the companies may now 
appoint as many local representatives 
in the territory as seems to them ad- 
visable. Heretofore the limit has been 
five for the county, companies usually 
selecting one agent for Jersey City, a 
second for Hoboken, a third at Bayonne; 
the others being located at Weehawken, 
Union or wherever it seemed desirable. 

This latest action of the Exchange 


practically makes the severance of all | 
actual authority over Hudson County 
affairs, | 

As a matter of fact the control of 
the New York body upon the Jersey | 
shore, virtually ceased four years ago, | 
when the famous Newark Fire Insur- 
ance Exchange decision nullified all 
concerted rate-making in New Jersey. 
Later the impracticability of enforcing 
Exchange forms and clauses upon 
Jersey business where conditions were 
so dissimilar from those existing in 
New York was recognized, and the 
practice abandoned. 

Multiple agencies soon thereafter be- 
came an issue in Hudson County, and 
this matter in turn has now been dis- 
posed of through the latest action of 
the New York Exchange. 

The rules of the latter body as to 
brokerages, be it said, still hold upon 
business across the Hudson river. 


ADJUSTED. 


COMPLAINTS 





MANY 





Local Agents Extend to January 1 
Time Limit for Making Final 
Corrections. 








Syracuse, N. Y., Nov. 18.—During 
their recent session at this city the 
District Committee of the Underwriters 
Association of New York State, went 
over with the local agents the series of 
complaints filed by the latter, and suc- | 
ceeded in satisfactorily adjusting all 
but two of the number. It is confident- | 
ly expected that these will be finally 
disposed of within a brief time, in- 
fluences having been brought to bear | 
that, it is felt, will practically compel | 
such result. 

Impressed with the very evident de 
sire of the specials to give a square 
deal to all interests concerned, and ap- 
preciating the numerous difficulties in 
the path of the latter, the local men | 
have extended from November 1 to} 
January 1, the limit ‘within which the | 
evils complained of must be remedied | 
or the local association abandoned. 

The rumored active interest of a/| 
prominent board agency in an aggres- | 
sive cut-rate office, continues to circu- 
late,and is generally believed to be 
true. 

The District Committee dealing with 
our local difficulties is made up of H. B. 
Smith, chairman, A. L. Brower, H. H. 
Smith, W. R. Somerville and L. L. 
Webster. 

INDEPENDENT INSPECTOR. 








Washington Companies Retain Expert 
for Special Service in Cook 
County, Ill. 





Robert R. Tuttle, managing under- 
writer for the First National, and the 
Commercial Fire Insurance companies, 
and the National-Commercial Under- 
writers Agency, all of Washington, D. 
C., announces the engagement of 
Charles W. Pierce as inspector for the 
companies in Chicago and the greater 
metropolitan district of Cook county, 
Ill. Mr. Pierce, who will open offices at 
175 W. Jackson Boulevard, enjoys a 
high reputation as an independent in- 
spector and fire prevention counselor, 
and will closely and intelligently scan 
all risks submitted his companies. 





| 
| 
No Successor to Colyer Yet. | 





No successor to the late Charles 
Colyer, vice-president of the Firemens 
Insurance Company, of New Jersey, | 
will be elected for some time, although 
the office is being temporarily filled by 
Edgar B. Ward, chairman of the finance 
committee. 

There is to be a meeting of the board 
of directors shortly after the first of 
the year when action will likely be | 
taken. 

Neal Bassett, Western manager, who 
was one of the pallbearers at the fune- 
ral has returned to Chicago. 

Fire insurance companies report a | 
small loss ratio in New Jersey par- 
ticularly in ‘Newark. Last year the 
experience of the companies there was 
not so fortunate. 














P. L. HOADLEY, President 
Cc. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock - 
Liabilities - - 
Special Reserve Fund 
Net Surplus 7 


Total Assets 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 


- $9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 





ORGANIZED 1859 





Statement, January 1, 1913 


Net Sari 2,613,814.8 
e us... -. 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 





HEAD OFFICE 
Cor. William & Cedar Streets 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - . $1,000,000.00 
Cash Assets ~ - 4,985,658.00 
Cash Surplus to Policy 

Holders - - - 1,911,592.00 
The of ap ips ce CO} ny is in 
Sea FE ca ta RE 
D Int as- 

surance of thi a of ifs policy. 
R. EMORY WARFIELD - President 
JOSEPH McCOBD - Vice-Pres. & Seo’y 
WILLIAM MORRISON -  Asst,Sec’y 


JAMES W.HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








Authorized Capital $500,000 


Brirnit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


STATEMENT JANUARY I, 1913 
ROR isc ti cecndsibacetiauess woscocccecsccs QUES 
RD susehssvedetcmesenceedenanun eocccee Senpeet.t® 
Surplus ..... o00 covccecccce comcccccccccccocs «610,081.87 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 











INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 
ASSETS - $16,953,773 
LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 
SHELDON CATLIN, Ass’t. Secretary 


BENJAMIN RUSH, Vice-President 


JOHN O. PLATT, 2nd Vice-President 





MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 


ORGANIZATION 
$154,461,000. 
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THE NEW JERSEY FIELD 


RULES OF PRACTICE BIND 


COMMISSIONER LA MONTE RULES. 

















Company Manager Raises an Interest- 
ing Question With New Jersey 
Department. 





One of the insurance companies 
wrote a letter recently to Commissioner 
La Monte, of New Jersey, saying there 
was a decided difference of opinion in 
that State as to the binding character 
of the rules of practice set forth in the 
new rule book filed by Atlee Brown. 
The company wanted an opinion. The 
Commissioner answered as follows: 

Gentlemen: Your letter of in- 
quiry as to the binding character of 
the rules of practice, set forth in 
the rule book filed in this depart- 
ment on the 3rd ult. by Atlee 
Brown, New Jersey rating expert, 
is received. 

You express the opinion that as 
the company has given Mr. Brown 
its authorization to file, as its ex- 
pert and agent, its “general basis 
schedules embodying basic rates, 
charges, credits, terms and condi- 
tions, standards and further data, 
and as the statute providing for 
such filings, Chapter 85, laws of 
1913, provides that the same are in- 
tended to be such as are necessary 
to the computation of equitable 
rates and rules of practice,” that it 
is incumbent upon the company, 
pursuant to this act, to observe not 
only equitable rates but the equit- 
able rates of practice as well. 

Complying with the request for 
information as to be the attitude of 
this department in the matter you 
are informed that it fully concurs 
in the position taken by your com- 
pany as above indicated. 

GEORGE M. LA MONTE. 





LEATHER PREMIUMS DROP OFF. 





New Jersey Concerns Can’t Meet Prices 
at Which Automobile Manufac- 
turers Would Buy. 





There has been a drop in New Jersey 
premium income from the leather busi- 
ness. This is an important industry in 
the State, but recently some of the 
leather houses have closed their plants 
or have reduced their stocks to a mini- 
mum. One reason for this is the action 
of automobile manufacturers in dictat- 
ing prices at which they will buy 
leather. These prices have been so 
low that Newark concerns could not 
make the concessions. 

There has been no increase in the 
moral hazard because of this situation. 
Some policies on these risks have been 
canceled, while the proprietors are 
waiting for “better times.” 





Postpone Atlantic City Meeting. 





What became of the meeting of the 
fire insurance investigation committee 
of the legislature which was to have 
met in Atlantic City? The committee 
did not meet and no one seems to know 
when it will visit the big coast resort. 
In the meantime, insurance inspectors 
report the electric wiring conditions in 
Atlantic City to be capable of much 
improvement. 





Remedy Agents’ Grievances. 





While there is much talk in New 
Jersey of dissension over rules of the 
rating expert it is a peculiar fact that 
most of the complaints come from a 
handful of men, one of whom is known 
to be a chronic kicker. The committee 
of two of the agents’ association of 
the State have recently called at the 
office of the expert and laid the agents’ 


grievances before him. Most of these 
grievances, particularly with relation 
to the clause covering leased property, 
were remedied. 





CONCESSION BY NEWARK AGENTS. 





Brokers Handling Large Line of Arling- 
ton Company Liberally Dealt 
; With. 





While 15 per cent. commission is the 
rate usually allowed upon desirable 
mercantile business, the New York 
city brokers controlling the attractive | 
$2,000,000 line of the Arlington Com- | 
pany of Arlington, N. J., have had no 
dificulty in collecting 20 per cent. from 
practically all the agents at Newark 
favored with a portion of the risk. 

While the Arlington Company has 
had a couple of fires in its history, the | 
one occurring nearly fifteen years ago 
leading to extensive litigation, because 
of the non-concurrance of certain 
forms, the plant is regarded as an ex- 
cellent one of its kind, and agents 
compete for a share of the business. 

Originally rated at 3 per cent. per 
annum, the tariff was reduced to 2.57 
two years ago, subsequent improve- 
ments causing a further reduction in 
the charge to 1.10, the present figure. 





NEW JERSEY APPOINTMENTS. 

Aachen & Munich Fire—Kearny Ex- 
change, Inc., Arlington. Arlington Fire 
Insurance Company—Brown & Osmond. 
Jersey City; William Riddle, Atlantic 
City. City of New York Insurance Com- 
pany—L. C. Trimble, Camden. Commer- 
cial Union.—Randolph Agency, Ber- 
nardsville; Joseph W. Sickles, Camden. 
Commonwealth—E. M. Taylor & Co., 
Jersey City. Continental—Hart Realty 
Co., Keansburg. County Fire—Louis 
Kretschmann Co., Bayonne, Detroit Na- 
tional—John J. Driscoll, Bayonne. Ger- 
man American—Randolph Agency Ber- 
nardsville. German Alliance—Randolph 
Agency, Bernardsville. Fidelity-Phenix 
Fire—T. (Nelson, Lillagore, Ocean Grove: 
Carl H. Stiger, Newark. Fire Associa- 
tion of Phila—Randolph Agency, Ber- 
nardsville. Fidelity-Phenix Fire—T. Nel- 
son, Lillagore, Ocean Grove; Carl H. 
Stiger, Newark. Fire Association of 
Philadelphia—Randolph Agency, Ber- 
nardsville; Herman L. Spannhake, East 
Orange. Glens Falls Insurance—Russell 
Miles, Chrome. Hamilton Fire—William 
&. Babcock, Englewood... Home—James 
Bryen, Camden; David B. Broadwater, 








THE YORKSHIR 


Establis 


The “YORKSHIRE” is the Oldest and Stron 
tofore represented 


FRANK & DuBOIS, U. 8. Managers 


PACIFIC COAST DEPARTMENT, McClure Kelly, 


Insurance Company, Ltd. 


0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 


NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 


OF YORK, ENGLAND 


hed 1824 


goat of the English Fire Companies not here- 
n the United States 


ERNEST B. BOYD, Underwriting Manager 


Manager, San Francisco, Cal. 











TWO HUNDRED AND FOURTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 








UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
39 South La Salle Street - Chicago 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











Millville; Nicholas V. Conover, Wins- 
low; H.S. Dilts, Camden; Wm. 8. Dodd, 
Montclair; Harvey I. Edwards, Trenton; 
rreeman Brothers, Camden; Benjamin 
Gordon, Bayonne; David H. Kelley, 
Irvington; Waclaw Konapka, Camden; 
Miles M. Messinger, East Orange; 
George W. Moore, Pensauken; Owen M. 
Trainor, Newark. Humboldt—Walton M 
Watson, Trenton; Charles W. Wright, 
Trenton. Insurance Company of North 
America—Louis C. Joyce, Jr., Grenloch; 
Russell Miles, Chrome. Liverpool and 
London and Globe—Leonard G. Dodge, 
Mt. Ephraim; Louis C. Joyce, Jr., Gren- 
loch. London & Lancashire—Frank A. 
McCarthy, Elizabeth; Edward E. L. 
Tice, Merchantville. Mechanics—Philip 
L. Small & Co., Newark. National 
Union—Randolph Agency, Bernards- 
ville. New Hampshire—John F. La- 
rence, Montclair; Frederick H. Person, 
Montclair. Niagara—Ida  Hollberg, 
Ridgefield Park. North River—William 
D. Thickstun, Plainfield. Northern As- 
surance—W. H. Foster, Eatontown; 
Randolph Agency, Bernardsville; Mat- 
thew F. Reardon, Palisades Park. 
Phoenix—Randolph Agency, Bernards- 
ville. Providence Washington—Vincent 
W. Ambroze, Newark; Morris Bauman, 
Hoboken; Joseph Bolear, Passaic: A. 
Fuchs, New Brunswick; Jacob Gold- 
berg, Perth Amboy; David Gordon, 
Paterson; Louis A. Lintner, Trenton; 
John E. Mayer, Newark; Louis Osipo, 
Perth Amboy; W. H. Rickey & Co., 


ASSURANCE CO. 


| INCORPORATED 1833 
| Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1913 


BRITISH AMERICA 


sw icnttndédnituciiiwentowive 


| 


YS eee 


$1,746,624.71 
701,543.82 
| HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 











(GEORGE 


WOOD BROTHERS 


Insurance 


E. WOOD) 











100 WILLIAM STREET 
NEW YORK CITY 

















WM. G. WHILDEN, President 


New Jersey 


Net Surplus 








NEWARK, N. J. 


Paid In Cash Capital . 
Being Increased to . . 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 


GEO. E. LYON, Secretary 


Fire Ins. Co. 


$ 900,000.00 
1,000,000.00 
500,000.00 


Over . ‘ . 








Trenton; John Rizsak, Passaic; A. Van 
Kampen, Hoboken; Rudolph Zeug, W. 
Hoboken. Reliance: Higson & Son, 
Jersey City. Scottish Union & Nation- 
al: Louis Kretschmann Co., Greenville; 
Joseph W. Sickles, Camden; Louis W. 
Shaffer, Hackensack. Springfield: John 
D. Dunean, Elizabeth; Randolph Agen- 
cy, Bernardsville. St. Paul: A. Blum, 
Elizabeth, Union Assurance: Walter G. 
Wray, Oradell. United States Fire: 
William D. Thickstun, Plainfield. Wil- 
liamsburgh City Fire: William D. 
Thickstun, Plainfield. Yorkshire: Jesse 
M. Barto, Dunellen. 





Agricultural: Elias M. Green, Manas- 
quan; George M. Steelman, Bridgeport. 
Alliance: Frank B. Heller, Newark; 
Louis Kamm, Newark; Louis Schlesing- 
er, Inc., Newark; Louis Schlesinger, 
Newark. Automobile: Arthur C. Morris, 
Long Branch; William B. Mundy, Plain- 
field; Clifton B. Trimble, Westwood. 
Boston: Emanuel & Co., Long Branch. 
Fidelity-Phenix: Ralph V. M. Gorsline, 
New Brunswick; Howard B. Smedley, 
Paulsboro. Fire Association: Joseph A. 
Baker, Hammonton; Louis W. Shaffer, 
Hackensack. Firemens Fund: Alfred 
L. Parker, Trenton. German Ameri- 
can: Morse & Smith, Boonton. Girard: 
Nicholas V. Conover, Winslow; Jonn J. 
Holzinger, Bayonne. Hanover: Rich- 
ardson & Henderson, East Orange; 


Herman. L. Spannhake, East Orange. 
Hartford: Emanuel & Co., Long Branch. 
Insurance Co., N. A.: L. W. Shaffer, 
Hackensack. London Assurance.: Green- 
ville Real Estate Co., Jersey City. Lon- 
don & Lancashire: A. G. P. MacLean, 
Westfield. National: J. W. Sickles, 
Camden. Nord-Deutsche: Charles A. 
Sieber, Hudson Heights. Queen: G. M. 
Davison, Sea Bright. Royal Exchange: 
Richard Smith, Belmar, St. Paul. J. J. 
Berry, W. P. Berry, Newark. Prov.- 
Wash.: Vanderveer & Hendrickson, 
Freehold. Williamsburgh City: D. B. 
Everett, Sussex. 





Brisk Competition for Auto Insurance. 





Competition for automobile insurance 
in New Jersey is particularly strenu- 
ous at this time. It is said that there 
are more than 50,000 automobiles own- 
ed in New Jersey, of which 16,000 are 
owned in Newark. The Insurance Com- 
pany of North America is one of the 
companies writing a heavy automobile 
business in the State. 





If there was a pact between agents 
in Summit, N. J., not to sign the East- 
ern Union commission agreement it 
has been given something of a jar by 
the action of Hicks Brothers there in 
attaching their signatures. 
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RATE PROBE DECEMBER 12 


COMMISSIONERS COMING AGAIN. 





Prepare New Inventions—Resume of 
the Conference Held in New York 
City Last Week. 


Imbued with the firm belief that they 
have the power to supervise rate mak- 
ing, the insurance commissioners who 
are probing into the rate-making ques- 
tion will meet in New York on Decem- 
ber 12 and hear new contributions to 
the controversy from fire underwriters 
and rate-making organizations. Another 
list of questions has been drawn up, 
covering phases of the subject on 
which the State officials want more 
light. Following the hearing, will take 
place the meeting here on December 15 
of the insurance commissioners’ asso- 
ciation. 

Despite what the hearing of next 
month will develop it can be stated 
authoritatively that the commissioners 
are practically united in the belief that 
the companies shall not have the last 
say in rate-making, and that any at- 
tempt to block this plan on the part of 
the companies will be futile. The only 
question in the minds of the commis- 
sioners is: What form shall the appeal 
from the insurance rates take if the 
assured believes them arbitrary or un- 
just? ‘None of the commissioners at the 
Hotel Astor hearing last week thought 
that the commissioners “should make 
rates.” But they do want to “supervise” 
them. The real difference ‘between 
“supervision” and rate-making was not 
brought out. Some of the commission- 
ers take the attitude that the experience 
of Massachusetts, in which common- 
wealth there have been only two com- 
plaints registered with the legislature 
in two years, would indicate little 
danger to the insurance companies in 
a board of appeal. This was the view 
of Commissioner Preus, of Minnesota, for 
instance, who thought that the average 
man would not take the time and trouble 
to make use of the board and appeal. Not 
so with the pugnacious commissioner 
from Ohio, Mr. Moore. He thought 
that the Massachusetts law was an un- 
important measure because it really 
gives the Massachusetts commissioner 
no real power. 

“Out in Ohio,” he said, “we want no 
slap-you-on-the-wrist legislation. It must 
be real relief or nothing.” 

The daily papers have printed the 
draft of a proposed rate supervision 
law, which was introduced by Commis- 
sioner Preus. The commissioners did 
not take any vote on this measure. It 
is not the official view of the conven- 
tion, but represents the view that Com- 
missioner Preus garnered from listen- 
ing to the discussion. While not an 
official bill it in reality represents the 
present views of most of the commis- 
sioners, as it embodies the best points 
in the Massachusetts and New York 
rate statutes, but goes farther. 

How the Law Will Work. 

The Preus measure permits the com- 
panies to make rates, but provides for 
a board of appeal in case the assured 
thinks he has been discriminated 
against. The manner in which the 
supervision law would work is as 
follows: 

The aggrieved party files a complaint 
with the insurance commissioner. The 
board of appeal is notified of the com- 
plaint. 

This board consists of the insurance 
commissioner and two other persons 
appointed by the governor. The board 
is privileged to employ experts. 

After due hearing the board shall 
make a finding as to whether the estab- 
lished shed rate is “excessive, unfair 
or discriminatory.” Ten days are then 
given to the insurance company “to 
correct the rate.” 

The corrective cannot be applied, 
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however, unless such action receive the 
affirmative approval of the board of ap- 
peal. In other words, the companies 
cannot boost a rate unless the board 
of appeal gives its consent. 

Now, if the insurance company be- 
lieves the action of the board of appeal 
is unjust it can take an appeal to the 
district court where a hearing de novo 
shall be given to all parties interested. 
Pending the determination of the ap- 
peal taken to the district court, and, 
thence, to the Supreme Court of the 
State, the order of the board of appeal 
shall stand suspended. 

This was evolved after four days of 
talk. The bill was made public before 
any action was taken on it in order that 
the insurance companies and insurance 
newspapers might have the opportunity 
of pointing out its defects. The com- 
missioners say they intend to read all 
criticisms on the bill and if they are 
strong and serious enough they will 
change them. 

Moore Cross-Examines Officials. 

While Commissioner Ekern, of Wis- 
consin, Was Chairman of the rate in- 
quiry committee, the dominant figure in 
the nearing last week was Commission- 
er Moore. For twenty-five years he has 
been a member of the Ohio bar, and 
he is one of the keenest and shrewdest 
cross-examiners in the country. He 
has a legislative committee on his 
hands which is to draw up a bill to 
meet the rate complaint of Ohio insur- 
ers, and at the hearing last week he 
took the position from the first that the 
State had the right to supervise rates 
and he was goimg to recommend a 
measure of that nature. 

“I believe in rating associations,” he 
told the underwriters present, “but I 
believe those bureaus should be con- 
trolled. I want your assistance. I am 
really your friend, and if you are wise 
you will work with me instead of 
against me.” 

Mr. Moore’s principal bete noir is the 
Dean schedule, the application of which 
kicked up all the anti-insurance feeling 
in Ohio, he said. His chief objection 
to the Dean schedule is the occupancy 
charge. He also is a strong advocate 
of having the companies required to file 
classification. His tiffs with Mr. Stod- 
dard, of the New York Underwriters 
Agency, With Mr. Smith, of the National 
of Hartford, and with others on the 
question of classification were among 
ihe most interesting clashes of the 
hearings. In Biblical repartee with Mr. 
Stoddard he was several times worst- 
ed. His tilts over rate-making with 
Manager Robb, of the New York Fire 
Insurance Exchange, also greatly 
amused the spectators. 

Both Commissioners Moore and Ekern 
roundly protested against arguments 
set forth that the State would not be 
qualified to make rates, if the legisla- 
tures thought that rate-making should 
be a State function. 

“I do not see why the great State 
of Ohio could not employ a rater such 
as is Manager Robb, just as well as 
the insurance companies do.” 

Talk Politics. 

Commissioner Ekern, Former Super- 
intendent Hotchkiss (of New York) and 
Prof. Whitney, of the New York depart- 
ment, made speeches in which they 
traced the progressive movement in the 
West. They declared that this move- 
ment was coming East and that if the 
fire insurance companies did not stand 
for reasonable supervision they would 
find themselves facing State insurance. 
Whitney told how one State had already 
adopted State life insurance and three 
States had adopted workmen’s compen- 
sation measures. Mr. Hotchkiss de- 
clared that some underwriters remained 
in a room with frosted windows and 
never thought of looking outside to see 
what was going on. 

Second Vice-President David Rumsey, 
of the Continental, made a number of 
fine speeches. R. M. Bissell, of the 
Hartford; Charles Lyman Case, of the 
London Assurance and numerous other 


CONTEST OIL PAINTING LOSS 


HELD NOT TO BE “OLD MASTERS.” 





Jersey City Artist Had Filed Claim 
of $17,000 After Small 
Fire. 


Trenton, Nov. 19.—The authenticity 
ot paintings, declared by the defendant 
to have been “old masters,’ formed 
the basis of a suit in Part I. of the Su- 
preme Court some days ago. The case 


was an appeal of the North British and 


Mercantile to set aside a judgment of 
$15,204 recovered against the company 
ty Edward I. Petow, or Piato, a Rus- 
sian artist living at Jersey City. 

Petow set forth that during a fire at 
his home several priceless “old mas- 
ters,” including works attributed to 
Michael Angelo, Franz Floris and Zur- 
baran, were destroyed. The insurance 
company, in its appeal, says the “old 
masters” were fakes, and _ possibly 
weren’t destroyed, anyway. 

The paintings had been insured by 
the insurance company under a policy, 
in which a definite value was fixed for 
each painting. After the fire Petow 
put in a claim for the full amount of 
his policy of $17,000 and obtained a ver- 
dict. 

Trace Petow’s Record. 

In support of their contention the 
counsel for the insurance company 
traced the history of Petow, who was 
born near Odessa in 1877. At the age 
of fifteen he studied art at the Russian 
Government school for about a year, 
when he was admitted to the art school 
in Moscow. Then he entered the Acad- 
emy of Art of Odessa. From Odessa 
he went to Munich, after marrying a 
niece of his landlady, Mlle. Trouin, in 
Gdessa. It was shown that Petow had 
rever been a man of any means. He 
could give no explanation as to where 
cr how he had procured possession of 
the alleged old masters, which, if gen- 
uine, would have been of almost price- 
less value, it is said. 

The insurance company offered to 
conduct an investigation in any part of 
the world to determine the genuineness 
of the paintings, but Petow, it is said, 
could or would give no information fur- 
nishing even the remotest clue by 
which they could be traced. 

In addition to the lack of evidence 
as to the authenticity of the paintings 
the testimony of firemen at the trial, 
counsel said, indicated that it was very 
doubtful whether even the number of 
paintings claimed had been destroyed. 
The fire was not a large one, and fire- 
men who first entered the room in 
which the paintings were supposed to 
be kept found no evidence, they say, 
that they had been burned. At the 
trial, however, remnants of canvas and 
bits of charred wood were produced as 
relics of the fire. Other features of 
the testimony of Petow himself were 
attacked. 


underwriters spoke, but it was rather 
suprising that there were not more un- 
derwriterg present. The institution of 
a lay court of appeal to pass on fire 
insurance rates is certainly the most 
radical change in the fire insurance 
business in years, and it is remarkable 
that a greater interest in the subject 
was not taken by the fire insurance 
managers. The Commissioners are the 
advisers of their States; they are after 
information; and every argument they 
raise that experience of companies 
proves to be fallacious, should be de- 
molished by undisputed presentation of 
the facts. 
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TO STOP GERMAN SHIP FIRES. 


Baron Von Moltke, Now Here, Tells of 
Composition to Resist 
Flames. 


Baron Constantin Von Moltke, one of 
the leading fire prevention experts in 
Germany, is now in New York. Under 
his direction fire companies of twelve 
men each are being formed to patrol 
the larger ships of the Hamburg-Amer- 
ican Line. He toid reporters of the in- 
troduction of a new composition effec- 
tively to protect the steel parts of ships 
from the result of heat. 

“The composition to aid steel in de- 
fying fire,” said the Baron, “will not 
be patented, but the secret will be 
given freely to all ship companies, It 
consists of iron. Gust, cotton, wood, and 
isinglass. The steel will be goated 
with it, and then the plate may be 
safely covered with finished wood. 
This composition will be put in practi- 
cal use when we are satisfied that it 
will stand a fire test of 1,000 degrees 
Celsius for five hours.” 





FIRE LASTS SIX WEEKS. 
Interesting Controversy Over Bitumin- 
ous Coal Loss in Con- 
necticut. 


Interesting points about bituminous 
coal are involved in a loss in Connecti- 
cut concerning which insurance com- 
panies recently held a meeting. Coal 
was brought in barges and dumped in 
piles, separated by about 300 feet. 

Fire broke out from spontaneous 
combustion and burned for six weeks. 
There are various theories advanced by 
adjusters as to the most effective way 
of putting out the fires. The burning 
coal, with ashes, was fed into furnaces. 
The loss has not been adjusted yet. 








LOOK FOR NATIONAL CLASSIFICA- 
TION. 





(Continued from page 1.) 
that the Federal Census Bureau could 
help a lot, and after sounding the 
Washington officials he says that they 
are not adverse to undertaking this 
work. 

As is known each company hereto- 
fore has been keping its classifications 
a secret, and there are as many differ- 
ent forms of classifications as there are 
companies. Some companies have as 
many as 2,000 divisions, having found 
that tabulating machines have greatly 
simplified the work. Several compan- 
ies which have not heretofore had clas- 
sifications told The Eastern Under- 
writer this week that they are perfect- 
ing a system of classification and will 
apply it hereafter. 
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A NEW RATE-MAKING PLAN 


A paper by David Rumsey, second vice-president and counsel of the 
Continental Insurance Company and the Fidelity-Phenix Fire Insurance 
Company, prepared for the Special Committee of Insurance Commission- 


ers to consider the subject of rate 


If the subject of rate regulation is to 
be considered in a manner free from 
mental confusion, it naturally divides 
itself into two distinct parts, first, ad- 
justment between the companies and 
the people generally or, expressed dif- 
ferently, adjustment of the aggregete 
of remiums paid by the people to the 
aggregate of the service renaered py 
the companies; and secondly, adjust- 
ment of premium payments among the 
people themselves, namely regulation 
of rates as between the various classes 
of insurable property. 


As to the first of these subjects, 
namely, the question of regulating the 
aggregate premiums so that they shall 
be established in fair relation to the 
aggregate losses and reasonable ex- 
penses of the insurance companies, 
there appears to be little difficulty in 
reaching an adjustment which can be 
demonstrated to be fair both to the com- 
panies and the public. This statement 
may perhaps be qualified by admitting 
that an adjustment can never be se- 
cured which will be regarded as proper 
by those who deny all right of the 
Government to regulate the business of 
fire insurance. But admitting the right 
of the Government to regulate, there is 
little difficulty in framing laws for the 
adjustment of aggregate premiums to 
losses and expenses of the companies. 
Such legal regulations could be made 
comparatively simple and easy of ad- 
ministration; and yet, at the same time 
would, on the one hand, protect the 
people against an excessive aggregate 
insurance tax, and, on the other hand, 
would protect the right of the compa- 
nies to an aggregate reasonable profit 
for the service which they render to 
the community. 


No Unreasonable Profit 


The most vigorous agitation against fire 
nsurance companies has been founded upon 
the belief that the companies were earning 
n unreasonable profit from the business. 
A popular cry has gone up that the people 
were entitled to cheaper insurance because 
the companies were earning vast sums of 
money from the business as shown by the 
fact that they were able to accumulate mil- 


ons of dollars of surplus. The critics of 
the fire insurance business have perhaps 
naturally concluded that the surpluses rep- 
resented accumulated profits from under- 
writing and demonstrated the excessive 
cost of fire indemnity to the community. 
Chis line of attack upon the fire insurance 
musiness has, in certain parts of the coun- 
try, led to its natural and ultimate conse- 
quence. The people have taken from the 
companies the power to make rates, have 
substituted their own tribunals for that 
purpose, and the rating boards, acting in 
the interest of their constituents, have 
uniformly lowered and never raised the 
rates of premium which the companies 


have been permitted to charge. This agita- 
tion, and the action of the people result- 
ing from it, have been founded solely upon 
the belief that the fire insurance companies 
were exacting too much premium in the ag- 
gregate. Had it been based upon the idea 
that the aggregate premium collected by 
the companies was fair, but that rates 
were unjustly apportioned among insurers, 
a very different course would have been 
followed and there would have been in- 
creases in the rates of some classes of busi- 
ness as against others. A knowledge of the 
history of the agitation resulting in State 
rating boards and the fact that State rat- 
ing boards proceed to put all rates down 
and no rates up, shows conclusively that 
the demand for State rates is based upon 
the belief that the aggregate of premiums 

s too high rather than that the insurance 
premiums are unfairly apportioned among 
insurers. 

There is a certain opportunity for amuse- 
nent, if not for cynicism, in noting the 
fact that following fast upon the action 
of the people in certain parts of the coun- 
try in assuming the rate making power and 
revising the rates of insurance to a lower 
level, we find other parts of the country 
protesting vigorously against the unfair 
discrimination between States which, in 
their view, has resulted from the enforced 


reduction of insurance rates to a_ point 
which compels the companies to do busi- 
ness at a loss in some States and, conse- 
quently, tends toward the exaction of an 
unfairly large profit from the people of 
other States. While there is much justice 
ir this latter criticism, the operation of 


regulation. 


the two conflicting points of view upon 
the companies tends toward the result of 
permitting the companies to do business 
where they can operate only at a loss and 
prohibiting them from doing business in 
the States where they have _ heretofore 
been able to operate at a profit. With 
Texas, Kansas and Kentucky on the one 
hand, and with the rapidly developing ten- 
dencies in Dlinois, Ohio and Massachusetts 
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en the other hand, the companies 
to be about to be ground between 
per and the nether millstone. 

What is the truth then as to the 
tion whether or not the companies have 
been making excessive profits? We find 
so many divergent and irreconcilable views 
upon this subject that it seems baffling to 
reach a common understanding which can 
be recognized and acted upon by company 
officials and supervising officers generally, 
Statistics can be presented to prove that 
there has been, in the aggregate, a _ loss 
rather than a profit upon the underwriting 
of all companies doing twmsiness in the 
country for a period of many years. Testi- 
mony can be secured from underwriters 
that their individual comprnies have not 
made a fair profit from their underwriting 
but that their dividend payments and sur- 
plus accumulations have resulted from suc- 
cessful management of their paid-in sur- 
pluses or enhancement in value of the se- 
curities in which their capital and surplus 
was years ago invested. The argument can 
be presented that the companies have sub- 
jected to the risk of their fire insurance un- 
derwriting millions of dollars of value 
which is not legally necessary for the con- 
duct of insurance business and that the 
policyholders should be charged for the ad- 


appear 
the up- 


ques- 


ditional protection given, rather than 
credited with interest upon the value of 
surpluses which have been accumu- 
lated from sources other than the _ policy- 
holders’ premiums. It is to be recognized, 


however, that statistics will not he ac- 
cepted as conclusive in the face of contrary 
popular belief. The problem under consid 
eration can only be permanentlv solved if 
its solution be in such form that_ it 
appeal to the community in general. It is 
probably hopeless to eliminate from the 
popular imagination the idea that because 
fire insurance companies show large sur- 
pluses of assets over liabilities they have 
heen, and are, charging rates of premium 
for insurance in excess of that which would 
constitute a fair compensation for the ser- 
vice rendered and a fair profit upon capital 
invested. 


Automatic Adjustment of Premiums to 
Losses. 


A solution of this part of the problem 
may be found in a law compelling an auto- 
matic adjustment of the rate of premium 
for insurance to the losses and reasonable 
expenses of the companies. Such a law 
would unquestionably appeal to all fair- 
minded men, whatever might be their view 
as to excessive profits or inadequate re 
turns secured by the insurance companies 
in the past. 

My suggestion, therefore, is a law author- 
izing the establishment’ of a rating bureau 
and permitting fire insurance companies to 


write at the rates fixed by the bureau, re- 
quiring all companies using the bureau 
rates to report theiz premiums written at 
the bureau rates and their fire losses in- 
curred upon that business, and also to re- 
port the amount paid to agents within the 
State for commissions and agency expenses 
upon such business and the amount paid 
the State for taxes upon such business. 
The law should also provide that at the 
end of stated periods sufficiently long to 
give an average of the business (five years 
is suggested) the State or the bureau un- 
der State supervision shall take an ac- 
count of the experience of all companies 
using the bureau rates by placing upon one 
side of the account the aggregate of all 
such premiums and upon side of 


the other 


the account charging against the premium 
the following items: 

(1) Fire losses incurred on business 
within the State written at the 
bureau rates. 

(2) Agents’ commissions and agency 
expenses. 

(3) Taxes paid within the State upon 
business written at the bureau 
rates. 

(4) An amount fixed by law at a per- 
centage upon premiums to cover 
inspection of business and loss 
adjustments within the State 
and a pro rata charge for home 
office expenses in connection with 
the State’s business. 

) An amount equal to five’ per 
cent. of premiums within the 
State for a surplus to provide for 
the conflagration hazard 

(6) A profit of six per cent. on the 
business 

6 Per Cent. Profit. 

When this computation is made the law 
should authorize an automatic increase or 
reduction of the seale of bureau rates, 
based upon the experience of the com 
panies as shown by the computation, to the 
end that the aggregate profit of companies 
operating at the bureau rates should be six 
per cent. but no more. 

The fairness of such a law should be con- 


ceded by all fair-minded men Those who 


believe that the companies have been 
charging a scale of rates which yielded an 
unfair and unreasonable profit should be 
satisfied, for the law would provide an 
automatic method of testing the accuracy 
of their belief and would apply an auto 
matic remedy to the full extent that their 
belief might appear from the facts to lhe 
well founded. Those who believe that the 
rates charged by the companies were in 
adequate should be satisfied, for the law 
would provide an opportunity for increas 
ing the rates as soon as it could fairly be 


determined that the business was being con 


ducted at a loss or at less than a reasor 
able profit: To those who might contend 
that the rates were made excessive by rea 


son of a peculiarly high average loss ratio, 
the answer should be conclusive that 
State has the power. by the enactment and 
administration of adequate laws governing 
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building construction and inspection, penal 
izing carelessness and punishing arson, to 
reduce the loss ratio to a minimum, in 
which case the proposed act will aut 
matically give to the people of the S&S 
the full measure of reduction in rates to 
which their prudence and good manage 
ment entitle them. If it be claimed that 
the companies are unnecessarily increasing 
their expenses by paying excessive commis 
sions to agents. the answer is that the law 
provides that there be charged inst the 
premium account only the commissions 
actually paid to citizens of the State and 
if the people of the State are dissatisfied 
with the seale of commissions paid to the 
agents within its borders they have full 
legislative power to substitute for the nat 
ural laws of supply and demand a legal! 
regulation of the amount payable to agents 
as commissions. in which case the saving 
which the people of the State effect will 
inure to their own benefit: and the same 
may be said with equal force as to the 
charge against the premium account for 
local taxes which the laws of the State 
compel the companies to pay in order that 
they may conduct their business 

Losses, commissions, agency expenses 
and taxes, constituting the great bulk of 
the charges against premiums, are all wit! 
in the State’s control and are all paid bact 
to the people of the State by the insurance. 
comprnies If anv of these payments are 
excessive. the fault is attributable to the 
State and can be remedied bv the State 
There should be no complaint, and can he 
no proper criticism, of a system for adinst 
ing the aggregate premiums of the com 
panies doing business within the State's 
borders upon a basis which automatically 
charges the premium account for the State 
with the amounts actually paid by the 
companies on account of these items 

Handling Expense item. 

This leaves for consideration only the 
items of expense for inspection work, home 
office expenses and profits The principle 
for fair treatment of these items is that 
they should be made dependent upon the 
amount of business which each company 
does within the State: should sustain the 
ssme proportionate relation to il con 
panies doing business therein and should 
he made independent of good or bad man 


agement of the companies The question 
of what percentage of premium should be 
allowed for inspection and home office man- 
agement is one which should be determinea 


by expert testimony as to the amount for 
which the work can be done by reasonably 
prudent and diligent management and this 
amount, when agreed upon by the legisla- 
ture, should be expressed upon a percent- 
order that the State be free 
penalization through the extrava- 
company’s management, 


age sis i 
from any 
gance of a 












In suggesting a rating bureau as a basis 
for the | 1 machinery to adjust the ag- 
gregate a unt of insurance rates, I have 
avoided leading the discussion into an in- 
quiry as to whether such bureau should be 
maintained by companies, either directly or 
indirectly, or by the State, because in treat- 
ing the single ph: of the subject which 
has to do with an istment of the aggre- 
gate premiums received by the companies 
from the people of the State, it would 
make little difference how the bureau was 
maintained However maintained, a system 
such as is suggested for an automatic ad- 
justment of rates, would leave the bureau 
under the necessity of acting in a clerical 
capacity only, and, therefore, the question 
of the way in which such a bureau should 
properly be operated and maintained be- 
comes of importance only in considering 
the second branch of the subject which has 
to do with the apportionment of rates as 

’ ' ibers <« 


het » 
retween ne 


yf the insuring public. 
MEETING PLANS FOR PENN. ASSN. 


Executive Committee of State Local 
Agents Organization Fixes Time 
for Next Year’s Gathering 


Pittsburgh is to be the place and 
June—the time for holding the 1914 
gathering of the Pennsylvania State 
Association of Local Fire Insurance 
Agents. All arrangement in connection 
with the gathering will be supervised 
by Henry A. Logue, of C. M. Logue & 
Brother, Pittsburgh 

The important decision was 
reached at a meeting of the executive 
committee of the Association held at 
Harrisburg some days ago. 


above 


Secretary in the West. 


National 





National 
Insurance 


Putnam of the 
Association of Local Fire 
Agents. will leave Boston on the 28th 
tor a visit to Buffalo to confer with 
Chairman Roth of the executive com- 
mittee, and from there will go on to 
Chicago to meet with President Fetzer 
of the Casualty & Surety Agents’ Asso- 
ciation Mr. Putnam will also confer 
with President Hildreth at Freeport, 
Ill., and go on to Minneapolis and St. 


Secretary 














Paul. During the trip conferences will 
e held at various points in regard to 
extension work in New York State, 
Pennsylvania, Ohio, Indiana, Wiscon- 
sin and Michigan. Secretary Putnam 
expects to finish his trip at Detroit 
about December 1 


Twelve New Fire Companies. 
Fire 


new 


The New York 
srganize twelve 
} 


ew houses in 


Department will 
fire companies in 
four of the five boroughs 


nd will install fifteen new pieces of 


motor apparatus. One chief of battal- 
ion, twenty-two captains, twenty-two 
‘weutenants, nine engineers and seventy 





probationary firemen will be promoted 
nd ninety probationary firemen will be 
ade fourth grade firemen. All ap- 
jintments and promotions will take 
effect Thanksgiving Day. 


Reinsurance Co. Licensed in N. Y. 





The Paternelle Insurance Com- 
pany, Limited, of Paris, France, has 
been licensed to transact the business 
of fire reinsurance in New York State, 


and application’ will be immediately 
made for its admission to other States. 
The Paternelle, organized in 1843, is 
one of the strong French fire insurance 
companies. Meinel & Wemple, Inc., is 
ts manager ‘in the United States. 


Adjust Candy Loss. 


One of the companies has adjusted 
the Lewis Bros. candy loss in Newark 
by buying the stock of candy and sell 
ing it in New York. The loss occurred 
in this fashion An automobile, load 
ed with boxes of candy, was in the 
Company's building Some gasoline 
exploded and the candy on the truck 


was damaged. 


~ 
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BUSH TERMINAL BREAKS RECORD. 





$250,000,000 at Risk—How Loss Re- 
ports are Made—Sprinklers 
Put Out Fires. 





The Bush Terminal Co., Brooklyn, 
has had twenty-five fires since October 
6. 1911. All of them have been ex- 
tinguished by sprinklers. None of the 
losses have amounted to much, but un- 
derwriters are interested because there 
is $250,000,000 at risk in this plant. 
The last fire was on October 22. The 
one before that was on September 2, 
and the one preceding that was on July 
23. Here is the way that these fires 
were reported to the management: 

Re: Fire Oil Products Co., Fac- 
tory 3.—At 11:27 p. m. on October 
16th, 1913, a fire alarm came in 
from Factory No. 3. Upon investi- 
gating a fire was discovered in the 
basement occupied by the Oil 
Products Co. The fire started in a 
pile of oil coated clothes, evidently 
the fire ran to other cloths hang- 
ing from the ceiling. I was told 
that this was a new process to 
making dust cloths and was in an 
experimental stage. One Sprinkler 
Head opened on System No. 6 and 
extinguished the fire. No damage 
to ‘building. Damage to contents 
not large. Fire out and system 
under protection at 11:57 p. m. City 
Fire Department not called. 

Re: Fire Store 118, Jas. H. 
Rhodes & Co.: At 7:16 p. m. July 
30th, 1913, we received a fire alarm 
from store No. 118. Upon investi- 
gation we found one sprinkler head 
working on a small blaze under 
a deck, the head extinguished the 
fire without doing any damage to 
building. 

Re: Fire, Flemish Art Co., Fac- 
tory No. 1—At 7:41 p. m. on July 
22nd, 1913, a fire alarm came in 
from Factory No. 1. Upon investi- 
gating, a fire was discovered in 
basement occupied by the Flemish 
Art Co. 

The fire started in a shellac coat- 
ing container. The container was 
empty and had not been used for 
the past month and was covered 
with oil-cloth. This container is 
an ordinary house wash _ boiler 
placed in a wooden box and mount- 
ed on wheels. 

Two sprinkler heads opened on 
System No. 4 and extinguished the 
blaze. 

No damage done to building. No 
damage to contents, by fire, out- 
side of shellac container. Water 
damage apparently slight. 

Sprinkler alarm box reset at 7:59 
p. m., and new heads installed and 
protection restored at 8:23 p. m. 

City Department not called. 


WOODEN SHINGLES. 





Their Use Constitutes a Very Serious 
Fire Hazard and Should be 
Discouraged. 





In nearly every American city of 
any consequence says “The Adjuster,” 
the mercantile center is surrounded 
by residence districts constructed 
almost wholly of wood. In the smaller 
cities, towns and villages “the wooden 
buildings invade the mercantile cen- 
ter, either composing it entirely or in 
a greater or lesser degree. 

A conflagration seldom gets under 
way in a brick, stone and concrete 
section; it gets started in a wooden 
section, and if the wind is right and 
the buildings are dry it gains suffi- 
ciently in magnitude to burn the brick, 
stone and concrete section also. 

Every wooden building is a fire 
hazard in itself, and, if burning, en- 


whatever construction. But most 
wooden buildings possess a special and 
particular menace, not only to ad- 
jacent buildings, but to other wooden 
buildings (also possessing this men- 
ace), even when separated by wide 
open spaces, or fire barriers in the 
shape of interv ning fireproof struc- 
tures. 


This menace is the wooden shingle. 

Burning shingles can be _ carried 
great distances by the wind or draught 
of a conflagration, and when they 
alight in their turn upon other dry 
shingles, they make fearful havoc. The 
modern shingle is thin,- and _ the 
machinery which now makes it leaves 
a fuzzy surface which, after a period 
of drought, becomes like tinder. 
Without shingle roofs flying brands 
would not be carried over the brick 
center of a city by the wind. The 
wooden shingle furnishes the fire 
brand and also the tinder which it 
ignites. 


One fire of any magnitude is all an 
ordinary fire department can cope with 
at one time. Even in wooden sec- 
tions a fire can be stopped from com- 
municating to contiguous building» 
where the wooden shingle is not a 
factor. Fires in wooden sections on 
windy days quickly get beyond control 
where there are wooden shingles to 
carry the fire to other wooden shingles. 
A dozen fires may thus be started over 
a radius of a mile or more, while the 
department is fighting the original 
fire. 

The argument that shingle roofs 
are safe enough “outside of conflagra- 
tion areas” is continually refuted by 
facts to the contrary. “Safety En- 
gineering” recently refers to two sep- 
arate groups of summer cottages, each 
cottage well detached from the other, 
burned at Narragansett Pier, R. I. The 
cottages were two and one-half stories 
high, with walls and roofs covered | 
with shingles. The fire started in a| 
dwelling at the extreme end of one of} 
the groups. It was caused by a de-| 
fective chimney. For want of hose | 
and water pressure the lozal fire de- | 
partment was unable to cope with the 
fire. For six hours the fire burned, the, 
flying brands skipping some cottages) 
and igniting others. All that saved 
the buildings that escaped was that) 
the wind was light. 

But the flying brands of a conflagra- 
tion do not constitute the only reason 
for the objection to shingle roofs. 
There is never a day in the United 
States or Canada that some one’s home 
is not destroyed or the roof burned 
off it by the ignition of its wooden 
shingles from sparks from its own 
chimney. 

The man who maintains that wooden 
shingles are not a menace, wherever 
used, either has no large stock of in- 
telligence or is speaking for a private 
interest against the public good. Any 
kind of a roof is a safer roof than one 
of wooden shingles. Other roofs may 
burn, but they will not ignite from 
sparks, and will not furnish flying 
brands. 

To lock up his commercial paper in 
fireproof safes, and to house his wife 
and children in wooden boxes with 
tinder roofs, will not always be typical 
of the American. 

It is no hardship upon any class of 
citizens to compel them to co-operate 
in public safety. It will not be neces- 
sary for any municipaiity to demand 
the removal of all shingle roofs im- 
mediately. An effective city ordinance 
may require all roofs constructed in 
the future to be of incombustible ma- 
terial, and that all roofs which shall 
hereafter require repair to the extent 
of one-third of their area, shall be re- 
placed with incombustible roofs. Thus 
the transition from present evil condi- 
tions to those of reasonable safety may 
be made gradually and without in- 








justice to anyone. 





CONTROL OF CALIFORNIA FIRE. 





United States Manager Wray of Com- 
mercial Union Arranges for Hand- 
ling San Francisco Subsidiary. 





Col. A. H. Wray, United States man- 
ager of the Commercial Union, is again 
in New York, having newly returned 
from San Francisco. While away he 
arranged for the management of the 
California Fire, which Company the 
Commercial Union recently purchased. 

The present officers and directors of 
the California will continue to serve 
for a time, and it is expected J. W. 
Warner will later be appointed assis- 
tant secretary of the Company. 
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OPFERS PROMISING FIBLD 


WIDE SCOPE FOR SURETYSHIP. 








Suggested Issuance of Bonds Covering 
Wall Street Transactions Per- 
fectly Feasible. 





In the opinion of surety underwriters 
the issuance of bonds guaranteeing the 
payment by Wall Street brokers of 
bank balances upon speculative busi- 
ness transactions, is an insurance 
proposition that could safely be under- 
taken. 

Heretofore the Wall Street practice 
has been for brokers to give loan-grant- 
ing banks, not only a block of nego- 
tiable stocks as collateral, but a pledge 
of additional security if demanded. As 
the latter agreement did not specifically 
state the nature of the stocks to be 
furnished (an impossible condition) the 
court in a recent decision, held that 
its operation would make the bank 2 
preferred creditor in the event of a 
brokers failure, and hence it could not 
be enforced. 

The ruling of the court created a 
sensation in banking circles, and Wall 
Street men have since been casting 
about for a plan that would come with- 
in the scope of the law and yet afford 
absolute protection to the loan makers. 

Surety bonds have been suggested as 
a solution of the difficulty, and the idea 
is being mulled over by several lead- 
ing Stock Exchange members. It is 
probable that a conference upon the 
subject will be sought with the surety 
underwriters, and an effort made to 
work out a detailed plan. Although 
stock exchange speculation transactions 
in the trading centers of ‘New York, 
Philadelphia, Boston and Chicago, reach 
enormous proportions, settlements e2re 
had daily, and the underwriters could 
arrange for clearances at the same time. 

The idea is not dissimilar from that 
of guaranteeing bank deposits, a class 
of business transacted by practically 
all of the surety offices. 

At the start an aroitrary rate of pre- 
mium would have to be charged, but 
as the companies accumulated experi- 
ence, the tariff could be adjusted, and 
scientific figures arranged. 





PENNA. COMPANY DISCOURAGED. 





Title Guaranty and Surety Re-insures 
With American Surety Under Ad- 
mirable Arrangement. 





Discouraged with the hampering con- 
ditions that now obtain in the under- 
writing field, and which promise to be- 
come more severe in future, the Title 
Guaranty and Surety of Scranton, has 
re-insured all of its surety and fidelity 
bonds with the American Surety Com- 
pany, of ‘New York, and hereafter will 
restrict its business to the guarantee- 
ing of real estate titles and kindred 
lines. 

The deal with the American Surety 
is one of the most attractive ever ef- 
fected in casualty underwriting circles, 
the Title Guaranty and Surety not only 
getting an initial commission of 30 per 
cent., upon all business transferred, 
but a like sum for five years upon 
renewals. 

Agents of the Scranton Company will 
be taken care of by the American 
Surety, and the latter will open an ex- 
tensive branch office at Scranton. 

President F. W. Lafrentz closed the 
deal on behalf of the American, Col. 
lL. A. Watres, president of the Title 
Guaranty acting for that Company. 

Formed in 1901 to transact a bank- 
ing and surety business the Title 


Guaranty and Surety at the close of 
1912 had total admitted assets of $2,- 
154,388; liabilities of $886,098 and a 
net surplus of $268,289. 

Its total income for the year amount- 
ed to $1,025,136, and its aggregate dis- 
bursements to $1,085,161. 





General Agents Shift. 





The Title Guaranty had a number of 
branch office managers in its service, 
and the majority of these it is antici- 
pated will go over to the American 
Surety, no less than 25 having been in 
New York considering the matter last 
Saturday. 

Resident .Vice-President F. C. Wil- 
liams and the entire staff of the New 
York City office of the Scranton com- 
pany have gone over to the Globe In- 
demnity Company. 





Favor Federal Guarantee. 





A proposition advanced by the Con- 
gressional Committee on Banking and 
Currency provides that after all ex- 
penses and a 5 per cent. dividend have 
been paid and a surplus of 20 per cent. 
accumulated, three-fourths of the re- 
maining profits of the regional banks 
shall be used for the purpose of re- 
deeming the 2 per cent. bonds. The 
other one-fourth of the profits shall go 
toward the establishment of the de- 
posit insurance fund. 

The provision is far from being a 
general guaranty of bank deposits. In 
fact, even within its narrow limits ex- 
tending only to the regional reserve 
banks, there is no guaranty. The amend- 
ment simply provides that this fund 
shall be created to be drawn on for 
the satisfaction of the claims of de- 


positors in failed regional ‘banks. 
Should the sale of the failed bank’s 
assets bring enough money, the fund 


would be reimbursed, and if the fund 
was depleted before the failure came, 
there would be no obligation in favor 
of the depositors that would lie 
arvainst the Government. 





NEW JERSEY APPOINTMENTS. 





Travelers Indemnity—Garrison, Rum- 
sey & Co., Inc., Paterson; Edmund W. 
Throckmorton, Red Bank. Travelers- 
Thomas W. Power, Plainfield; Edmund 
W. Throckmorton, Red Bank. United 
States Fidelity & Guaranty—A. B. 
Albert, Hackettstown; Emmett Hop- 
kins, Boonton; Thomas B. ‘Newman, 
Little Falls; Charles G. Oloh, Franklin 
Furnace; Alex H. Sibbald, Park Ridge; 


George Zimmerman, Jr., Carlsta'‘t, 
Aetna Accident & Liability—Elton G. 
Campbell, Bogota; George Curtis, 


Sterling, ‘New York, N. Y. Continental 
Casualty—T. J. Jacques, Jersey City; 
George H. Thomas, Milville. Employers’ 
Indemnity—Harry D. LeCato, Audubon. 
Fidelity & Deposit—dHarris & Lippin- 
cott, Millville. General Accident—Arliug: 
ton Mead, ‘New York, N. Y. Maryland 
Casualty—Irving Fitch, Sea Isle City; 
Leon D. Hirsch, Trenton; Hervey Studai- 
ford Moore, Trenton. Masonic Protective 
Association—Charles W. Hoffman, Soin- 
erville. National Casuaity—Theodore 
Bachofen, Burlington. ‘National Surety 
—Louis R. Leddon, Clayton. North 
American Accident, Rev. F. T. Hender- 
son, Atlantic City. Ocean Accident & 
Guarantee Corp.—Henry J. Cox, Ruther- 
ford Sea Coast Real Estate Agency, 
Bradley Beach. Penn Mutual Life— 
John Scott Anderson, Newark. Phila- 
delphia Life—George H. Houghton, 
Jersey City; Albert E. Lobley, Camden. 
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QUITS COMPANY MANAGEMENT 


IN OCEAN A. & G. CORP. 





CHANGE 





W. J. Gardner to Succeed O. Ising as 
United States Manager—Latter to 
Become Chairman of Trustees. 





It has been an open secret for some 
time past that Oscar Ising was anxious 
to relinquish the active United States 
management of the Ocean Accident & 
Guarantee Corporation of London, hence 
little surprise when 
formal announcement of his resignation 
was made on Monday evening. 

Mr. Ising will be succeeded in the 
management on January 1 next by Wil- 
liam J. Gardner, at present and for the 
past the efficient assistant 
manager of the Corporation here. At 


was expressed 


two years 


the same time Robert H. Woody and 
Henry Collings become assistant man- 
agers. 


While Mr. Tsing will lay down the 
active direction of the Ocean’s affairs 
the Corporation will still have the ben- 
efit of his counsel and advice, Mr. Ising 
becoming chairman of the Company's 
United States trustees. 

It is not intended that the managerial 
change will result in any radical de- 
parture from present practices by the 
Ocean Accident, except such as may be 
forced by new laws or insurance de- 
partment requirements. The same 
office and field staff will be maintained 
just so long as each member thereof 
justifies his or her retention through 
capable effort. 

Mr. Ising has long been identified 
with the Ocean Accident and a feature 
of the annual stockholders meetings 
has been the special credit given the 
Company’s United States manager for 
his successful handling of the Com- 
pany’s affairs on this- side of the water. 
Mr. Ising is perhaps the best known 
authority of credit insurance in this 
country. 

Mr. Gardner, who is soon to become 
the United States manager of the Ocean 
Accident, has had a varied and credit- 
able career in casualty insurance. His 
first connection with the business be- 
gan in 1899, when as a special agent 
for the Fidelity & Casualty he hustled 
premiums for the Company in the Mid- 
dle West. Later he went with the Aetna 
Life, as manager of its casualty branch 
office, first for the Pacific Coast and 
later New York city. His next connec 
tion was as vice-president and general 
manager of the Commercial Casualty of 
New York, coming to the Ocean as its 


assistant United 
years ago. 
Messrs. Woody and Collins are long 
time employes of the Ocean and have 
earned their present advancement 
through efficient and loyal service. 


States manager two 





The United States 
Unworked Health & Accident Co. 
Territory has started on a cam- 
a Waste paign for new agents to 


build up the unworked 
territory. It is a recognized fact 
among companies that territory that is 
only partially covered is a source of 
waste. The company emphasizes the 
matter as follows: 

“For years back we have been cir- 
culating and advertising for new busi- 
ness and we are glad to say that in 
this particular we have accomplished 
very satisfactory results. We are now 
beginning a very active campaign of 
circularizing and advertising for new 
agents, new men to enter the business 
of accident and health insurance for 
we want more representatives in every 
county of every State and we are going 
to help our district managers in their 
endeavors to find new men to take up 
the work. 

“Every inch of undeveloped territory 
is a dead asset, and we want to change 
it as rapidly as possible into a good, 
live asset, and this result can be ac- 
complished only by procuring new 
agents to work these undeveloped fields 
and get them on a good business-pro- 
ducing basis. 

“We ‘have just established at the 
home office a promotion department 
which will work in conjunction with the 
agency department in organizing and 
developing new territories throughout 
the various states of the Union. We 
have published a little booklet entitled 
“A Business Opportunity” designed to 
interest new men in the business by 
showing them its great opportunities 
and possibilities. We have also pub- 
lished a little circular entitled “If These 
Men Did It, Why Cant You?” We 
are inclosing a copy with this edition 
of the Agents’ Record that our agents 
everywhere may appreciate the sin- 
cerity of our desire to interest new 
men in the work and render us every 
possible co-operation. 

“We would be very glad to have any 
of our agents advise us of the names 
and addresses of any of their friends 
or acquaintances residing anywhere in 
the United States who might possibly 
be induced to enter the work either as 
“full time” or “part time” agents. The 
Company maintains a free school of in- 
struction by which new men are 
thoroughly taught the business.” 
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WHAT THE DIFFERENT COMPANIES ARE DOING 





Company Officials and Agents Preparing to Attend Chicago Conference With 
Commissioners—What New York Men are Discussing—Automobile 
Insurance Activity—Company items of Interest. 





Several Eastern company officials are preparing to attend the confer- 
ence in Chicago on December 1 of Casualty men and insurance commissioner- 
ers at which time the question of acquisition and company management ex- 
pense will be threshed out. Several prominent ‘New York agents also will go 
to Chicago. The national association of casualty agents will be represent- 
ed by its executive committee. Many Chicago men will attend. 

The most interesting New York news this week was the taking over of the 
business of the Title Guaranty & Surety Co. by the American Surety Co., and 
the appointment of William J. Gardner as United States manager of the 
Ocean, more extended comment being printed in another column. 

The City of Savannah, Ga., will open bids for contracts for seventy miles ot 
sewers. There will be an $8(0,000 surety bond demanded. 

In New York attention is attracted by the ruling of the Public Service 
Commission exacting a bond of only $75,000 for -a $3,000,000 contract. As a 
result one of the successful bidders was unable to get a bond. WHeretoforé, 
the commission has been exacting abond of about one-fifth of the amount 


of the contract. 
News of various companies, follow: 


Aetna. H. R.. Clough, assistant sec- 
retary of the Automobile Insurance Co., 
of Hartford, has been elected assist- 
ant secretatry of the Aetna Accident 
& Liability Co. 

The Aetna’s innovation in making a 
special reduction in automobile premi- 
ums for automobiles equipped with 
approved hand fire extinguishers has 
caused a considerable increase in busi- 
ness of this class. A discount of 10 
per cent. for dealers’ and manufactur- 
ers’ cars and a discount of 15 per cent. 
for all other automobiles are allowed 
off fire premiums when application for 
insurance is accompanied by the com- 
pany’s certificate duly filed out to show 
that the automobile to be insured is 
suitably equipped with a Pyrene hand 
fire extinguisher (one quart capacity, 
pump type, approved by the National 
Board of Fire Underwriters). 

American Fidelity, of Montpelier, has 
canceled its Ohio liability business. 

Employers’ Liability Assurance Co., 
has appointed James & Manchester Co. 
its representatives in Cleveland. 

Globe Indemnity Co. C. A. Ethridge 
has resigned as special agent in the 
Western department. 

Hartford accident & Indemnity Co. 
All of the risks of the Employers’ In- 
demnity Co., Philadelphia, have been 
re-insured by the Hartford Accident & 
Indemnity Co., Hartford. It is said that 
the Hartford Accident & Indemnity Co. 
will use the present quarters of the 
Employers’ Indemnity in Philadelphia. 
T. B. Dallas, general manager of the 
Employers’, will become connected with 
the Hartford. 

The Hartford has been admitted to 
Wisconsin and to Missouri. 

Maryland Casualty Co. has appointed 
D. Crosby Foster manager outside of 
Greater New York for a number of 
counties in Eastern and Northern New 
York, with headquarters in Poughkeep- 
sie. His title will be manager of the 
Bastern New York Department. Mr. 
roster has ‘been in the casualty busi- 
ness twenty-two years. As Eastern 
manager of the New Amsterdam he 
covered Maine, New Hampshire, Ver- 
mont, Connecticut, and part of New 
York, making ar excellent record. 

National Surety Co. has established 
a branch in Birmingham, Ala., with R. 
C. Carson in charge. Will C. Love will 
also be associated with the office. 

The National has bonded the con- 
struction of the Santa Fe Railroad; the 
premium being about $12,000 annually. 

Republican Casualty Co. has secured 
a license to transact business in Ohio. 
The main office is in Cleveland. The 
Company hopes to have _ $1,000,000 
capital. 

Royal Indemnity Co. has issued a 
new accident policy known as the 
Royal Maximum Accident Policy, sell- 
ing at $25 per annum, and adding many 
new liberal forms. 

Security Mutual Casualty Co., Chica- 
go, is entering the East. The Com- 
pany has filed papers for admission 
into Massachusetts. The company has 
contingent asset of $413,439; surplus 
of $60,000. 

Standard Accident Insurance Co. is 





doing well in New York with its teach- 
ers’ disability policy. 

Southwestern Surety Insurance Co., 
Deniston, Tex., will appoint a new 
comptroller to succeed Charles L. Henry, 
who has resigned to become associated 
with the accounting and auditing firm, 
Frogatt, Morrison & Co., New York. 
At one time Mr. Henry was with Weed 
& Kennedy, New York fire insurance 
agents. 

United States Fidelity & Guaranty Co., 
of Baltimore, will proceed toward hav- 
ing set aside the judgment of $190,000 
rendered in favor of the Travelers In- 
surance Machine Co., of Louisville. No 
defense was made by the U.S. F. & G., 
owing to a misunderstanding as to 
whether the bonding company of the 
manufacturer should defend the action. 

The underwriting end of the South- 
eastern office of the U. S. F. & G. has 
been transferred to the home office in 
Baltimore. 





To insure the great- 

Agents’ est benefit to their 
Responsibilities clients, agents must 
realize, that they as 

well as the companies they represent 
have certain responsibilities, the faith- 
fully carrying out of which will in- 
ure to the advantage of all concerned. 
Advice along this line is given in the 
following from the “Agents’ Record” 
of the Travelers Insurance Company: 

“In taking an application for acci- 
dent, health or disability insurance, 
you are reminded it is your duty to 
the applicant, the company and your: 
self to ask all of the questions therein 
contained, make certain they are un- 
derstood, and secure full and complete 
answer to each. 

“If the questions asked bring out 
facts requiring elucidation, save every- 
body’s time, including your own, by 
getting the additional information 
necessary, being sure that it comes for- 
ward with the application. 

“Instances have been known where 
agents receiving important information 
bearing upon the insurability of an 
applicant have not recorded this in- 
formation in the application—the agent, 
apparently not realizing its importance, 
believed it was not necessary to make 
record of it. Agents may not decide 
what should or should not be entered 
in the spaces provided, but any answers 
brought out by the questions must be 
recorded. 

“One under-standard risk will spoil 
the record on five hundred standard 
risks. 

“We are in the hands of our agents 
and depend. upon them to refuse to 
hazard the company’s money and good 
name on risks not worthy of insurance. 

“The agent should apply the same 
standard of selection to the insurance 
he writes as would be the case if he 
were personally risking his own money. 

“Carelessness in writing applications 
and in selection breeds doubtful claims, 
litigation, loss of prestige and busi- 
ness. 
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WHAT YOU DESIRE IS COMING TO YOU 
No ‘‘ifs’’ ‘‘ands’’ or ‘‘ buts’”’ the 
GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 


INSURANCE CONTRACTS ARE WHAT YOU. 
DESIRE AND WHAT YOU CAN SELL 


GET NEXT! 
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Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus . . . $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








DR. BACON SAUNDERS, President C. D. HILL, V.-P. and Genl. Mgr. 
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GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 





Premiums Written in 1912 - $3,477,000.00 


The Very Best Policies at Reasonable Prices, With Large Assets 
Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —Teams—Burglary—Workmen’s 
33 $3 Indemnity—Etc., Etc. 3 $3 





C. NORIE-MILLER, United States Manager 











Prudential Sasualty Gu. 


HOME OFFICE 
INDIANAPOLIS| 





Strictly a Casualty Company | 








LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 











A GOOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
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SPECIAL TALKS WITH LOCAL AGENTS 


Knowing from _ prac- 
Discourage- tical experience what 
ment active field workers 


have to contend with, 
H. G. Hinkley, of the Massachusetts 
Accident Company, tells agents the 
meaning of “discouragement” and how 
best to meet it. He says: 

“Discouragement is one of the prog- 
eny of fear, the most prolific source 
cf all the world’s failures. When one 
analyes fear it is always found to be 
in one’s self. 

“An insurance salesman, for _ in- 
stance, starts out and hears of other 
companies besides his that are in the 
field. Then fear suggests to him that 
the field must be over-done—everybody 
has been canvassed—nobody will want 
his policy—and thus begins to doubt 
his own ability to cope with what? 
His own false sense of the situation. 

“Under these conditions discourage- 
ment is born—and soon with proper 
nursing the supposed condition be 
comes a lusty child—commences to do 
its little work, and we find the man 
discouraged, disheartened, his enthusi- 
asm gone, and no ambition, and soon 
he drifts to the cast-off pile and spends 
his time in finding fault with his 
‘luck.’ 

“Now the great facts of the supposed 
fearful condition of competition for ex- 
ample does not exist. Not 25 per cent. 
of the people of any community, have 
ever been approached for insurance, 
and less than 10 per cent. have ever 
been insured, while there are a vast 
number who are becoming of an insur- 
able age each year. 

“Get rid of fear. Face the facts and 
blow the sparks of your ambition and 
enthusiasm into a roaring fire of good 
work, and nothing can prevent your 
having success in any line of endeavor. 

“A familiar fable of folk-lore will per- 
haps illustrate discouragement. It was 
once announced that the devil was going 
out of business and would offer all his 
tools for sale to whoever would pay his 
price. On the night of the sale they 
were all attractively displayed, and a 
bad looking lot they were. Malice, 
envy, hatred, jealousy, sensuality, de 
ceit, and all the other implements of 
evil were spread out, each marked with 
its price. Apart from the rest lay a 
harmiess looking wedge-shaped tool, 
much worn and priced higher than any 
of the others. 

“Some one asked the devil what it 
was. ‘That’s discouragement,’ was the 
reply. ‘Well, why have you priced it so 
high?’ ‘Because,’ replied the devil, ‘it 
is more useful to me than any of the 
others. I can pry open and get inside 
a man’s consciousness with that when 
I couln’t get near him with any of the 
others, and when once inside I can use 
him in whatever way suits me best. It 
is so much worn because I use it with 
nearly everybody, as very few people 
yet know that it belongs to me.’ It 
hardly need be added that the devil’s 
price for discouragement was so high 
that it was never sold. He still owns it 
and he is using it.” 

. 2 om 


Thoughtful students 
among the active field 
workers -will appreci- 
ate and endorse the 
views set forth in the following from 
the “Agents’ Record” of the United 
States Health and Accident Insurance 
Company of Saginaw, Mich., as to the 
value of conserving time. 

“One of the most valuable assets of 
the insurance salesman is his time, pro- 
vided, of course, he uses it to his 
benefit. 

“Time, however, is the most perish- 
able thing in the world, and nothing 
has ever been or ever will be invented 
which will preserve it in the slightest 
degree. It’s here to-day and away to 
morrow—it never comes back—it’s 
ours to use or lose as we choose, but 


Waste of 
Golden Hours 


not to keep—and unless we use it 
while it is here it is lost to us for- 
ever. It is the most precious and yet 
the most wasted asset in the world. 
Isn’t it strange that real, live, intelli- 
gent men deliberately throw away and 
waste good, valuable time? 

“IT hope I lose, and yet, | am willing 
to wager that you, Mr. Agent, are 
wasting golden hours every day. [I'll 
bet you don’t work systematically eight 
hours a day like men engaged in other 
occupations. I'll bet you don’t solicit 
for insurance on the average of five 
people a day—week in and week out. 
I'll bet you don’t start to work before 


nine o'clock in the morning. I'll bet 
you are inclined to loaf three hours 
for every one hour you work. I'll bet 


your wife applies herself more ardu- 
ously and more steadily to her work 
than you do to yours. I'll bet your 
children in school put in more working 
hours every day than you do. I'll bet 
it is your habit to put off until to-mor- 
row the work of calling on many pros- 
pects whom you should see to-day. I'll 
bet there are twenty insurable risks in 
your territory who never heard of you 
or your company to every one you have 
actually insured. I'll bet you take more 
time for ‘rest’ every day than does the 
president of the largest bank in town. 

“Yes—tI’ll make all these bets with you 
the highest paid man in your locality. 
even up,’ and just to show my ‘sport- 
in’ blood,’ ‘I’ll go you one better with 
a little side wager of ‘2 to 1’ that you 
are not writing half the volume of new 
business each month you are really ca- 
pable of writing. 


“Am I called?” 

a * 

That the responsibility 
Ignorance of an agent does not 
No Excuse end when he has sold a 

policy to an applicant 


is a truth now generally recognized by 
the fraternity. The reliable agent will 
see that his client not only reads but 
clearly understands the contract he 
has purchased, in order that its con- 
ditions may not inadvertently be vio- 
lated. Under the heading “Ignorance 
does not Excuse,” Henry C. Watson, 

general counsel of the National Cas- | 
ualty Company of Detroit, thus address- 
es the agents of that organization: 

“It is strange that some of the most 

important matters which deserve the 
closest attention receive the least—the 
insurance policy, for instance. How 
many policyholders read their policies? 
Very few. Most people trust the agent. 
Ex-President Taft is quoted as saying 
that he does that—truly a compliment | 
to agents—but is it wise for the agent 

to permit a policyholder to continue in 

ignorance of the workings of his “finan 

cial umbrella” until the proverbial | 
rainy day comes and finds him un- 
ready to make use of his policy prop- 
erly? Then it is that our friend who 
trusted the agent (when perhaps the 
agent was unaware of the confidence) 
discovers that though his policy is good 
in every way, he himself has failed. He 
is not in a position to fully avail him- 
self of the benefits of his policy. He 
has mislaid it, failed to report a change 
of occupation, neglected to give fair 
notice of commencement of illness, re 
mitted his premium too late, or has 
been guilty of some other omission 
which renders him unable to receive 
benefits which would otherwise be his 
at once. Several cases in point were 
decided last year. In Texas, for example 
a man was insured under a policy 
which provided that it should be void 
if he should engage in the sale of in- 
toxicating liquors in any capacity, with ; 
or without compensation. At the time | 
of his death he was working in a 
saloon, where he had been helping dur- 
ing busy hours, for three days. Even 
this odd job, at odd hours, was held | 
to be a violation of the policy, and the | 
insurer was held not liable. In another | 





case decided by the Kentucky Court of 


Appeals less than a year ago, it was 
held that the company was not liable 
when the benficiary failed within ten 
days after acquiring knowledge of the 
existence of the contract, to give notice 
of the death of the insured. Similar 
rules have been upheld by the courts in 
many Cases. 

“Many well-meaning people feel that 
the requirements of an insurance policy 
are nothing but useless ‘red tape,’ 
framed for no purpose but to deceive 
the unwary. This is particularly true 
of the policyholder who is acting in 
perfect good faith. Naturally he feels 
unfairly treated when policy provisions 
are enforced against him. 

“It is just this class of the insuring 
public who, for the benefit of all con- 
cerned, should have impressed upon 
them that policy provisions are made 
strict because each one has been found 
necessary, through experience in some 
particular instance, wherein an un 
scrupulous policyholder has defrauded 
the company, thereby rendering it less 
able to maintain itself and pay the just 
demands of honest policyholders. Any 
rule is naturally of universal applica- 


tion, and it is unfortunate that occa- 
sionally an injustice is done. Such 
occurrences would be more rare, or 


cease to happen, if every policyholder 
would get rid of his false sense of se- 
curity by informing himself as to his 
policy and by coming to a realization 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manages 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 
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of the truth that the so-called ‘red tape’ | 


of an insurance policy is not really 


such at all, but is the best protection | 


for honest business, having been tried 
and found not wanting in almost num- 
berless cases.” 


$50,000 For Loss of Hands. 





For the loss of both hands Miss 
Gertrude N. Garrity of Sheffield, Conn., 
was on Friday last awarded $50,000 
damages in her action against an elec- 
tric light and a telephone company, 
held as jointly liable. The verdict is 
a heavy one and emphasizes anew the 
need for liability insurance. 


GEORGE J. KUEBLER 
Attorney - at - Law 
| EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 
a Specialty 
_=t+ References on Application ~:~ 
Suite 720-29 So, LaSalle St. Chicago, HI.” 


| TELEPHONES: Randolph 6816 and 681% 





PENNSYLVANIA, NEW JERSEY, 


WRITING BUSINESS 


MARYLAND, 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, 


Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building : . 


Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, Teams, Elevator. 


REASONABLE RATES—HIGH COMMISSIONS 


DELAWARE, 
MICHIGAN, 


DISTRICT OF 
ILLINOIS 


PHILADELPHIA, PA. 


A Company Admired by its Competitors 








Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 


Chartered 1874 
EASES At ciexs POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Fstablished 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





ENGLAND 











THE EASTERN UNDERWRITER 





November 20, 1913. 











is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 


and Weekly Indemity for loss of time. 
AES NP ice. ai 


ance, 





| 
| BOSTON, MASS. 


| ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 
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The Best Company To Work For Is One Which 
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The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Semi-Annual Statement, June 30, 1913 


Lp ett. 326th ah ee $10,824,349.81 
I eS chs cist ore soak ace 7,903,328.86 
I oa a ei are a widen and eae 508. 1,000,000.00 
Surplus over all Liabilities... .. 1,921,020.95 
Losses paid to June 30, 1913 . 42,907,985.38 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass Insurance; Liability Insurance — Employers’, Public, Teams 
(Personal Injury and Property Damage), Automobile (Personal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen’s Compensation— 
Steam-Boiler Insurance; Fly- Wheel Insurance. 








LOGUE BROTHERS & CO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 














A Distributed Influence 


The FIRST NATIONAL FIRE INSURANCE 
COMPANY OF WASHINGTON, D. C., is literally “in 
the hands of its friends.” These friends are more than 
2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders—substantial business men who have sub- 
scribed to the FIRST NATIONAL’S two millions of 
capital and surplus. Many of them are also loyal 
buyers of the Company’s policies. 








If the First National is not among the Companies 
you represent, both you and we should know why. 
This can be easily determined by correspondence. 


Write us 


First NATIONAL Fire 
INSURANCE COMPANY 


OF THE UNITED STATES 


Home Office WASHINGTON, D. C. 











FIRE ASSOCIATION PHILADELPHIA F 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. C. IRWIN, Fuseidens CONDERMAN, Vice-President ¢ 
GARRIGUES. ec. and Treas. 
R. Me Gee Jr., Asst. Sec. and Treas. 
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W. W. ALEXANDER, Sec. 
438 


INSUIRANG 1): COM LNTY: 


BALTIMORE, MD. 
Cash Capital $890,000.00 Surplus to Policyholders $1,111,794.61 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA. N. Y., or HOME OFFICE 


R. W. ALEXANDER. Pres. 

















NEW ENGLAND 
CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 











Whilden & Hancock 


95 WILLIAM ST. 


NEW YORK 





General Brokerage Business 








..All Branches... 





“PROMPT ATTENTION” 























